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Beryn

Cydacne Oi3Hec-cepe/IOBHUINE BHUMAara€ HaJIliHUX Ta €()EKTHUBHUX IHCTPYMEHTIB
yIOpaBIiHHS, 0CO0MMBO y cdepi mnponaxiB. BUKOpHCTaHHS IHTETPOBAHOI CHCTEMH
yIpaBIliHHS, Takoi K Salesforce, cTae BaXJIMBUM KPOKOM JIJIsl OMTHMI3aIlii MPOIIECIB Ta
I1JIBUIIICHHS TTPOTyKTUBHOCTI.

Opni€ero 3 TOJOBHUX TPOOJEM, 3 SIKOKO CTHKAIOThCS KOMIIAHIl, € CKJIaJHICTh Ta
TPUBATICTh TPOIECY YMPaBIIHHS TMpojaxkaMu. Benmuki kopropailli MarTh MOCTIHHHIMA
MOTIK MAacIITaOHUX 3aMOBJICHb, SIKI XTOCh Ma€ OOpOOJISTH, BUKOHYBAaTH, aHaJi3yBaTH.
Po3pobnena HamMu cucTema CHOpsIMOBaHAa Ha AaBTOMAaTH3allll0 IMX MPOLECIB, 00
3a0e31eunTy epeKTUBHY pOOOTY BIIAUTY IIPOJAXKiB, HABITh Y BUIIaJIKaX 3 HEJOCTATHHOIO
KUIBKICTIO KBaTi(PiIKOBAaHUX CIIELIATICTIB.

Jlnist peasnizaiiii TOJIOBHOT METH Oy/le BUKOPUCTOBYBAaTUCH IHCTPYMEHTAPiN CUCTEMU

Salesforce, 1110 1ae 3Mory 3py4Ho Ta €(peKTUBHO BUPIIITYBaTH MOA10HI MpoOIeMu.



Ilepesiik yYMOBHMX NO3HAYEHD
LT — [Tyuynui [HTEenexr
IT — Inpopmaniiini TexHonorii
CRM — Customer Relationship Management
ERP — Enterprise Resource Planning
GDPR — General Data Protection Regulation

KPI — Key Performance Indicators
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1. AHAJII3 IPEJMETHOI OBJACTI TA IOCTAHOBKA 3AJIAUI
1.1 Onuc npeaMeTHOI 00aCTI

[IpeaqmeTHOIO 00MACTIO J@HOI JUIJIOMHOI POOOTH € po3poOKa aBTOMATHU30BaHOI
CUCTEMHU YIPaBIIHHSA JJs BIUIUTY TPONAXiB 3 BUKOPUCTAHHSIM I1HCTPYMEHTApIIO
Salesforce. 3acTocyBaHHs aBTOMAaTHM30BaHOI CUCTEMHU YMPABIIHHS MPOAAKAMU MOXKE
3HAQYHO TOJIETIIUTH TPOIIECH BeJEHHs Oi3Hecy, 3a0e3rneuytoun eeKTUBHY OpraHi3alliio
TISTBHOCTI BIAMLTY TpojaxiB. Ha chbOrOAHINIHIN JIeHb OMHIEIO 3 TOJIOBHHUX MPOOJIeM y
chepi mpogaxkiB € CKIATHICTh KOOPJWHAII Ta KOHTPOJIIO 3a MpoAakaMu, a TaKOXK
HEIOCTaTHIM piBeHb aBTOMaru3auii mporeciB. Po3pobreHa cucrema Mae Ha MeETI
BUPIIIUTH 111 TPOOJIEMH IIJISTXOM CTBOPEHHS €(DEKTUBHOTO Ta JIETKO BUKOPUCTOBYBAHOTO
IHCTpYMEHTY JUIsl  yNpaBIiHHA TNPOAKAMH, SKAW  CHOPUATHEME  IiIBUIICHHIO
IPOIYKTUBHOCTI Ta 301JIBIICHHIO €(EKTUBHOCTI KOMIIaHIi.

3a octanHi necsath pokiB B chepi CRM (Customer Relationship Management)
CIIOCTEPIraeThCsA 3HAYHUI MPOrpec y BUKOPUCTAHHI TEXHOJOTIN Ta miaxoaiB. OmHiero 3
KITFOYOBUX TEHJEHIN cTala mupoka iMrieMeHTanis xmapaux CRM-cucrem. XmapHi
plllIeHHsI JO03BOJISIIOTH KOMMaHIAM Jierko MaciutadyBatu cBoi CRM-miporiecu Ta
OTPUMYBATH JAOCTYN [0 JaHUX 3 OyAb-SKOTO0 MPUCTPOI0 Ta MICHs 31 3'€THAHHSAM 3
[aTepneTrom. [lomaTkoBO, B OCTaHHI POKHM IMOMITHHHM 3picT y BukopuctanHi LI 1
anamituku gaHux y CRM-cuctemax. e n03Bossie mignpueMcTBaM OTPUMYBaTH MIUOIIe
PO3YMIHHS CBOiX KJIIEHTIB, TPOTHO3YBATH iXHI MOTPeOU Ta HABITh aBTOMATHU3yBaTH MEBHI
IPOLIECH B3a€EMOJIIT 3 HUMH, TaKl SIK PO3CHIIKH, IEPCOHANII30BaH1 Mpono3ullii Tomo. Kpim
TOTO, 3pOcTae momyaspHicTh iHTerpanii CRM-cuctem 3 iHIUMHU Gi3HEC-3aCTOCYHKAMH,
takuMu sik ERP (Enterprise Resource Planning), corianbni Mepexi, Tomo. Lle mo3Bosse
KOMITaHIsIM OTpPUMYBAaTh OUIbII TMOBHHM 00pa3 CBOIX KIIEHTIB Ta ONTUMI3yBaTu
B3a€MOJIII0 3 HUMH Ha BCIX €Tarax >KUTTEBOTO IUKITY. Y KIHIIEBOMY IiJICYMKY, 32 OCTaHHI
necsath pokiB B cdepi CRM crocrepiraeTbcsi MOCTIMHUM PO3BUTOK Ta 1HHOBAIIIT,
COpsIMOBaH1 Ha MOJINIIEHHS B3a€MOAIl MIAIPUEMCTB 3 IXHIMH KJIIEHTaMH 1 30UTbIIEHHS
iXHBO1 €(hEeKTHUBHOCTI.

CRM, ab6o cucrema ympaBimiHHA BigHocuHamMu 3 kiieHtamu (Customer

Relationship Management) — me ctpareris Ta maxoAu J0 B3a€EMOJIl 3 MOTSHIIIHHUMHA Ta
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icuytounMu kiieHtamMmu. CRM Takoxk MOXe O3HayaTh MNporpamMHe 3a0e3MeUYeHHS, SKE

. . .o [1]
BHUKOPHUCTOBYETHCA AJIA aBTOMATH3allll, YIIPAaBJI1HHA Ta aHAI13y MUX B3a€EMOIIH.

VY nmianpuemcts, CRM Bizirpae BaxxiauBy posib y BeJIeHHI 0a3u KI1€HTIB, B3aEMOJI1
3 HUMH, YTIPaBIiHHI IpoaXxaMH, MapKETUHTY Ta 0OCIyroByBaHHI KiieHTIB. Lle mo3Bosie
KOMIaHIIM €(EeKTUBHO BECTH PO3MOBH 3 KIIIEHTaAMH, PO3YMITH iXHI TOTpeOU Ta HagaBaTH
NEPCOHAJII30BaHI MOCIYTY Ta MPOIMO3HUIIIi.

CRM-cuctemu 3a3Buuail BKJIIOYAIOTH B ceOe Taki QYHKII, SIK YMIpaBIiHHA
KOHTAKTaMH, BIJICTEKEHHsI MPOJAXiB, aHAJITUKA JIAHUX, aBTOMAaTH3allisi MapKEeTUHTOBUX
KaMIIaHiii, 00poOKa 3BE€pHEHb KIIIEHTIB Ta 1HILIE.

OcnoBHa meta CRM — mokpaiiieHHs B3a€MOIi 3 KII€HTaMU, 30UTbIIEHHS XHBOT

3a2/I0BOJICHOCTI Ta JIOSUTBHOCTI, & TAKOXK ONTHUMI3aIlisi O13HEC-TIPOIIECIB KOMIaHii.

1.2 AHaji3 00’cKTa D0CTiKeHHA

Salesforce - ne interpoBana CRM-mnardopma, sika Hamae MUPOKUN CIEKTP
IHCTPYMEHTIB Ta MOAYMIB JUisi €()EKTUBHOTO YIpPaBIIHHSA BIIAUIOM IPOAAXKIB.
Buposamkenns Salesforce B 6i3Hec-poIiecH KOMITaHii J03BOJISIE HE JIMIIIEC ONTUMI3yBaTH
po0OTY 3 KIIl€EHTaMHU, ajie ¥ miABUIYy€e e(heKTUBHICTh Ta PE3yJbTaTUBHICTh POOOTH 3 yciMa
acneKkTaMM Mpojaxis. JlaBaiiTe neTaqbHO PO3MISIHEMO OCHOBHI MOJYJI Ta 1HCTPYMEHTHU

Salesforce, 1m0 BimIrparOTh KJIIOYOBY pPOJb Yy TMPOIEC] YIpaBIiHHSA MpojakamMu Ta

. 2
B3a€MO/11 3 KII1I€EHTaAMMU. g

Po3riisiHeMo BaKJIMBI AJ151 HAC MOTYJIi:

- Sales Cloud - ne oaumH 3 ocHoBHUX MoayniB Salesforce, cmnpsMoBanuii Ha
aBTOMAaTH3allll0 TPOIECIB YHPABIIHHS MpoAakaMy Ta ONTUMI3allii0 BIIAUTY MPOAaxiB
xommanii. llel Momynp Hagae WMMPOKUNM CHEKTP IHCTPYMEHTIB Uil €()EKTHUBHOTO
KepyBaHHS BCIMa e€TalaMH LUKy TPOAaxy, BiJ 3ady4eHHS MOTEHIIMHUX KIIEHTIB J10
3aBepumieHHa yroau. Sales Cloud no3Bosiie HaM €(QEKTUBHO KEpyBaTH KIIEHTCHKOIO
0a3010, TeHEpyBaTH JiM, KEpPyBaTH OMEpallisiMyd NMPOAAXY, aHANI3yBaTH Ta 3BITYyBaTH.
Cepen ycix 1IHCTPYMEHTIB, 110 TIporioHye Moayiib Sales Cloud, BUALISIETHCS MOXKIIUBICTh

ctBoproBat Tak 3BaHi Jlem6Gopau (Dashboard). ®dyHkumioHan mbOr0 IHCTPYMEHTY
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JI03BOJISIE KOPUCTyBadaM CTBOpIOBaTé Tpadiku, Jiarpamu, TaOMWIll Ta 1HII Bi3yajbHI
€JIEeMEHTH JUJII MHTTEBOTO BioOpakeHHs 1HQOpMAIi Mpo Mponaxi, MApPKETHHT,
0o0CITyroByBaHHsI KIJII€HTIB Ta IHIII acHeKTH MAisibHOCTI. ToOTO, MIACYMOBYBaru Ta
Bi3yaJbHO TIpENCTaBIsATH Oyab-skuii acmekT podorm Sales Cloud xomOinyroum Ta

ciiBcraBisaoun ix. Ha pucynky 1.1 mpencraBieHO OAMH 3 THUCAY MOXJIMBUX BHIAJIKIB

odpopmienns Jlemobopy. 3]

Take a Tour of Salesforce  »  Choose Your Tour

E Alv Search Salesforce [~ e @

2t Sales Home  GettingStarted ~ Accounts Contacts + Leads v Opportuniies ~ Tasks » Calendar  Groups ~ Notes » Reports » Dashboards v Forecasts Files v ListEmails v Quotes v P

E DASHBOARD Refresh  Edit v
Sales Manager: Key Metrics efresl

Track your team's performance and progress toward revenue goals. Please select your name below to view your team's data.
As of Mar 6, 2019 2:18 PM - Viewing as Mary Smith - Change

15 = Y 7
FYTD Your Team’s Revenue = MTD Your Team's Revenue = FYTD Your Team's Opportunity Pipeline
FYTD Closed Won Opptys MTD Closed Won Opptys FYTD Open Opptys by Stage by Close Date

Enter your FY goal and adjust thresnoids. Refresh 1o view your team's data
View Report (SM: Closed Won Opportunities By FY/Month)

r ‘ \ $35k (18%)

52894 (969%)

Sum of Amount

$315K(35.77%)

QTD Your Team’s Revenue
QTD Closed Won Opptys

$212k (24.01%)

Enter your QF goal and adjust thresholds, Refresh to view your team's dita Enter your Month goal and adjust thresholds. Refresh o view your team's data Drill nto report to see your entire team
View Report (SM: Closed Won Opportunities This QT) View Report (SM: Closed Won Opportunities This Month) View Report (SM: Open Oppartunities in the Pipeline)
FYTD Opportunity Sales Rep Leaderboard ¥ | Newly Created Opportunities Leaderboard ¥ || Recent Opportunity Activity Sales Rep Leaderboard
FYTD Closed Won Opptys by Sales Rep Opptys Creatad the Last 30 Days Oppty Activities Created Last 30 Days

Sum of Amount Sum of Amount No. Activities

o " 5 . 250 : 2008 4t in
g Mevimn _ g B _ :
3 £ Mary Smith
2 BobJones = Mary Smith
8 Q12019 @ Q22019 W Q32015 tCotegory @ Omitted @8 Pipeline M Best Case M Commit ) Closed
Oril Into repert to see your entire team Orill inte report to see your entire team Drill nto report to see your entire team
Vi Report (SM: Ciosed Won Opptys This FY by Rep) View Report (SM: New Opportunities Leaderboard) View Report (SM: New Activities Leaoerboara)
FYTD Opportunity Win Rates Sales Rep Leaderboard ¥ | FYTD Average Opportunity Size Sales Rep Leaderboard ¥ || FYTD Average Days to Close Opportunities Sales Rep Leaderboard
FTYD #Won Opptys/Total Gpptys by Rep FYTD Avg Closed Won Oppty Amt by Rep FYTD Closed Won Opptys by Sales Rep
Win Ratio Average Deal Size Average Age

£ Mary Smith

. g

£ BobJones 13k £ Mary Smith

II
II

Dril Into report to see your entire team Dril Into report t see your enire team Based on Closed Won Date - Created Date In Days
View Report (SME: Win Ratio Current FY) View Report (SM: Average Desl Sice) View Report (SM: Average Days to Close)

A Phone B MNotes @ History 4 BreadCrumblistener

Pucynok 1.1 — Ilpuxnazg Jlembopay MeHemkepa 3 MpoaaxkiB

- Salesforce Marketing Cloud - ue iHTerpoBana miuardopma ajsi yIpaBIiHHS
MapKeTUHTOBUMH KaMIIaHISIMM Ta B3a€MOJIli 3 KileHTaMH. BoHa Hajae KoMmaHisM

IHCTPYMEHTH 11 CTBOPEHHS, BUKOHAHHS Ta aHali3y MAapKeTHMHTOBUX CTpaTeriid,
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COpsIMOBaHUX Ha 3aJy4Y€HHs Ta yTpuUMaHHs KiieHTIB. OcHOBHI MoxiauBocTi Marketing
Cloud Bxirovarots: Email-mapketunr, SMS-MapKkeTHHT, collialibHI Meia, MapKETHHTOBY
aBTOMATHU3allll0 Ta ynpaBiiHHS KOHTeHTOM. L{ikaBum iHCTpymMeHTOM € Journey Builder,
BIH  JIO3BOJISE ~ MAapKETOJoraM  CTBOPIOBaTM Ta  YOPABISATH  MOBHOI[IHHUMH
MapKEeTUHTOBUMH KaMITaHIsIMHU, K1 Ha3uBarOThCA "momopoxi" (puc. 1.2). et iHcTpymeHT

JI03BOJISIE ABTOMATU3yBaTH Ta IMEPCOHAI3YBaTU B3a€EMOII0 3 KIIEHTAMU Ha KOXHOMY

- [4]
€Talll 1IXHbOTO IIJIAXY B3a€MO/11 3 6p€H,Z[OM.

Journeys Dashboard > Journey

Welcome Journey # > i) Version1 w A § T D o - Save v Validate

Builder

~ | ENTRY SOURCES ©
Exit on day 3
DATA EXTENSION

Welcome to 1day Engagement 1day Welcome Email 1day

. Scotts Split 24
RECORD COUNT

Data APl Event CloudPages ¢]
Extension

Schedule 1day Decision 5plit 1day SMs 1day

Salesforce Event

Data Not Yet Scheduled

~ | ACTIVITIES

1day Push 1 day

~ Messages Notification

Push Inbox In-App
Notification Message

SMS Email

Pucynok 1.2 — [lpuknan "nonopoxi" B Journey Builder

- Service Cloud - pimenns Bin Salesforce, cneuianmbHO po3poOieHe s
yIpaBIliHHS OOCIYTOBYBaHHSAM KJIIEHTIB. BOHO Hajae KoMMaHiAM MOTY>KHI 1HCTPYMEHTH

JUISL CTBOPEHHSI BHMCOKOSIKICHOTO OOCIIyrOBYBaHHsI, BIJIOBIJI Ha 3alUTH KIIEHTIB 1

.. [5] .
po3B's3aHHs ixHIX Tpobiem (puc.1.3). ~ Service Cloud no3Bosse:
® VYrpaBiATH 3asBKaMH KITIEHTIB.
e HanasaTtu miATPUMKY Yepe3 pi3Hi KaHaJH.

® ABTOMAaTH3yBaTH MPOLECH OOCITYTOBYBaHHS.

[ToOynyBatu 6a3y 3HaHb.

AmHani3yBaTu NPOIYKTHBHICTb.
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i Service Console Cases ~ @l Opportunity 10000., ~ % @l Whatisgoingonwi.. ~ % @l Whendolgetmyp. ~ % @il Example case ¢ % il Warranty question

Case
" _?‘ . - Warranty question
= anes 1o show,
.-L,‘:r . == p— )
P Mr.MarkKingston  AccountName ¥ Feed Details Related | Knowled:
Project Manager Ohana, Inc nawledge 2
Emall  Post  Create Work Order  Create Article Sesrch Knowledge %

[Z] contact Details

Phone Account Name Write an email Compose
(769) 555-7272 Ohana, Inc. Suggested Articles
Emall Title 6 Results + Sorted by Relevance
mkingston@example.co Project Manager Most Recent Activity v Search this feed. z| e
m
A AllUpdates  Customer Interactions ~ Emails  Attached Articles  TextPosts  Status Changes )
[} Account Details
o
Account Hame Employees
Ohana, Inc. 14,800
== Robert Korona Justnow  w
ype Annual Revenus ~
To: Mark Kingston @
Enterprise 87000000 z¢
industry Hi Marki
Technology
Thank you for your question, we are on i
Cases for Parent Contact (3+)
& Reply  ® ReplyAll - Forward @ Comment
000001297 - Last Published 21 Dec 2020, 08:32
00002802 - Robert Korona imago
Subject Warranty question > 1A-00487 created
Date Opened 15/09/2021, 10:52 1Dec 2020, 08:32
Status: New our partner program today.
- e Robert Korona maga
00001530 > Case created
Subject How do | create a secure password?
Date Dnened 211242020.08:32. Caca Natails -

Pucynok 1.3 — 3aranpHuil BUIIIA — CEpBICHA KOHCOJIb.
(JIiBopy4 — peKBI3UTH KIII€EHTA, IOCEPEANHI — PEKBI3UTH CIIPaBH, MPABOpPyYd — 0aza

3HaHb.)

- Salesforce Analytics Cloud, Takox Bimomuii sik Einstein Analytics, € XMapHOIO
aHAIITUYHOIO  TUIAaTQOpMOIO,  fAKa  JOMOMAara€  KOMIIAHIIM  aHadi3yBaTH  Ta
BUKOPHUCTOBYBATU JaHl JUIsl MPUUHATTS OOIpyHTOBaHMX pimieHb. Och ekl KIIOYOBI
¢ynkuii Ta MmoxnuBocTi Analytics Cloud: Bizyanizarisi JaHuX, JUHAMIYHI 3BITH Ta MMaHEel
KEepyBaHHsI, IHTErpaiiss 3 IHIIUMHU JDKEpellaMd JaHUX, MPOTHOCTHUYHUN aHai3.
[IporHocTuyHUM aHami3 3 BUKOPUCTAHHSAM TEXHOJIOTil IITy4HOro iHTeNekTy Einstein €
OJTHUM 13 KJIFOUOBHUX acrekTiB cepricy Salesforce. Einstein qo3Bossie ananizyBaTu HasiBHI
JlaHl, BUABIATH KOPENAIIl Ta 3aJ]eKHOCTI MDK pI3HUMH (QakTopaMu, a TaKoX
IPOrHO3YBAaTH MalOyTHI TEHAEHI[IT Ha OCHOBI X JaHuXx (puc. 1.4). Lle Mmoxke gonomortu

Oi3HecaMm y MPUUHATTI KpaluX pillieHb, BA3HAYEHH] CTPATETid PO3BUTKY Ta ONTHUMI3allii

. . [6]
TISIBHOCTI.
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Key Performance Summary Surnmary

Revenue

7,630,051,650
Volume h
19,259,750 Il”lllll“ “
2016 M Ju 017 I I.I I I I I -I I Il ay Ju sep 019 May ul Sep Nov
W Surn of Revenue
Revenue Revenue vs Target Revenue by Country
7.6B

Americas AENE
(813m) Americas

66.66%

Dormestic

Europe

International International
{1.18)
1am D :.1:
%o vs target

Pucynok 1.4 — [lem6opa Einstein Analytics

Process Builder — ne incrpyment y Sales Cloud Salesforce, mo mo3Bosie
HaJIaIITOBYBAaTH aBTOMATHU30BaH1 OI3HEC-TIPOLIECH TaKOX 0e3 HeoOXiTHOCTI MUCATH KOAI.
Bin 3abe3neuye 3py4yHuil iHTepdeic mjg BU3HAYEHHS YMOB Ta Jid, SKI TOBHHHI
BIIOYBaTUCS ABTOMAaTUYHO IIPM BHUKOHAHHI MEBHUX NOMIA Yy CHCTEMI, HaNpUKIAJ
CTBOPCHHS, OHOBJIEHHS abo BumajieHHs 3anuciB. Process Builder pgo3Bomse
HAJAIITOBYBATU TMOCHIAOBHICTh JIiM, 110 aBTOMAaTHYHO BHUKOHYIOTHCS BIATMOBITHO J10
3aJJaHUX YMOB, IO JI03BOJIA€ 3HAYHO CHIPOCTUTH Ta MPHUCKOPUTU Oi3HEC-TIPOLIECH B

Salesforce. Process Builder moxe B3aemomistu 3 morokamu (Flows) ta Tpurepamu

: . 7
(Triggers) niis CTBOPEHHS CKJIAJHUX aBTOMAaTU30BaHUX piieHsb (puc. 1.5 — 1.6). 7l



START

Rating = 'Hot' TRUE IMMEDIATE ACTIONS &h;éE SCHEDULED ACTIONS W STOP
>_ Send Alert Email ® Set Schedule
show more hd
FALSE
+ Add Action
EVALUATE THE
TRUE IMMEDIATE ACTIONS 4 NEXT CRITERIA
@ Post Chatter Update
show more -
-+ Add Action
TRUE IMMEDIATE ACTIONS | TIME_ SCHEDULED ACTIONS W sTop
@ Fost Chatter Update (@ Sset Schedule
+ Add Action

Pucynok 1.5 — [Ipuknan Process Builder workflow

Start
Record-Changed Flow

Trigger: A record is created Edit
Run Flow: After the record is saved

Object: Account Edit
é 4(%““8 = . . ["] i n
O (@) O
Decision Apex Action Update Records Action
myDecision Send Alert Email Update Test Create Event
| B
(defautt)
; ——————{Rating = Warm' } > > n — n
L J 14 >
(@) O (@)
Decision Action Action Action
myDecision2 Post Chatter Update Post to Chatter User Submit for Approval
( default |
pe y
<
— [ Rating = 'Cold" >
O (@)
Decision Action

myDecision5 Post Chatter Update
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Pucynok 1.6 — Process Builder workflow nicns kouseprauii B Flow Builder Flow

Einstein Bot - 11e iHCTpyMeHT IITy4HOTO 1HTEJEKTY B ekocucteMi Salesforce, sikuii
3a0e3reuye aBTOMATHU30BaHY B3a€EMOAII0 3 KJIl€HTaMH depe3 uyar-OoriB. llei
IHTENIeKTyaJbHUM aCHCTEHT MOXE BIJIMOBIJIaTH HA 3alUTaHHS, HaJaBaTU PEKOMEHIAIlli,
BUpIITYBaTH MPpoOIeMHU Ta KepyBaTH MpOIleCaMy Ha OCHOBI aHai3y JaHuX. BiH mpaiitoe

Ha OCHOBI MAIIMHHOTO HAaBYaHHS Ta HGﬁpOHHHX MCPCIK, K1 JO3BOJISAIOTH ITOCTIMHO

. : : [8]
BJIOCKOHAIIOBATH HOTO (PYHKITIOHATBHICTE (puc. 1.7).

OcHoBHI MoxinBocTI Einstein Bot BKJII04arOTh:

e ABTOMaTWYHI BIJMOBiAI Ha 3anuTaHHA: boT Moxke HamaBatu iHdOpMAIIO PO
MPOAYKTH, TMOCTyTH abo TpOoIecH KOMITaHii B peaJlbHOMY dYaci, M0 J03BOJISE
KJII€EHTaM OTPUMYBATH IIBUAKY Ta TOUYHY BIJAMOBIAL 0€3 3aTyUeHHS JTIOANHH.

e [linTpumka KopucTyBanbkux onepaiiiii: Einstein Bot Moxe BUKOHYBaTH Aii, Taki K
OHOBJICHHS TIPOQIII0 KOPUCTyBaua, pO3MIIICHHS 3aMOBJieHb abo0 HaJaHHs
HiITPUMKH, IITXOM B3a€MOJIIT 3 IHITUMH CHCTEMaMH B KOMITaHii.

e [lepconamizoBana B3aemoisi: 3maTHICT, 0OOTa ajganTyBaTHUCA 10 TMOTped Ta
YHIKQJbHUX XapaKTepPUCTUK KOXKHOTO KOPUCTyBaya, HAJalO4ud 1HJIUBITyalIbHI
pEeKOMeHallli Ta PillIeHHS.

e Amnam3 ganux: Einstein Bot Moxke aHamizyBatu iH(opMaliio Mpo B3aEMOIII0 3
KIIIEHTAMU JUTsl BUSIBJICHHSI TEHJCHIIIN, BUSBIEHHS MPOOJIEM Ta BIOCKOHAJICHHS
cTpareriii 00CIyroByBaHHS.

e [Hrerpamiss 3 IHIIMMH CUCTEMaMU: BOT MOXe JIErKO 1HTErpyBaTHCs 3 1HIIUMHU
cuctemamu kommadii, Takumu sk CRM, ERP a6o 6a3u 3HaHb, 1110 103BOJISIE HOMY
OTPUMYBATH JOCTYN 10 PI3HOMAaHITHOI iH(OpMaIlii Ta BUKOHYBaTH PI3HOMAaHITHI

3aBIaHHS.
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Happy

Check the status of an
existing issue

Check the status of an order

Report an issue

I'm sorry you're having an
issue.

Let's open a case for you.
Please describe the issue to

o me in a few words.

Happy

[Type your message...

Pucynok 1.7 — IIpuxnan po6otu Einstein Bot

Posrnsmaroun aBroMaTH3aIlil0o CHCTEMH YHOPABIIHHSA JUIS BTy TPOJAXIB B
Salesforce, HEMOXXJTMBO YHUKHYTH OOTOBOPEHHS! BaXKIMBOCTI iHTerpaii 3 iHmuMu API.
[HTerpanis 3 IHIIMMU TOJAaTKaMH Ta MiaTGopMaMu J03BOJISIE PO3MIUPUTH (PYHKIIOHAIBHI
MOKJIMBOCTI CHCTEMH, BIUIMBAIOUM Ha BC1 aCMEKTH POOOTH BIIALIYy nponmaxiB. Lle mae
3MOTy OTPUMYBATH JIaH1 3 PI3HUX JDKEPEN, TAKUX SIK COIlIaJIbHI Meia, eJeKTPOHHI JIUCTH,
ym 30BHIIIHI cucteMu CRM, 1110 103BoIsI€ 30arauyBary Ta aHAII3yBaTH 1HPOPMAITIIO JIJIs
eexTuBHOTO ynpaBmiHHA npofaxkamu. Taki iHTerparlii 3a0e3neuyroTh aBTOMaTU30BaHUHN
OOMIH JaHUMH MK PI3HUMH CUCTEMaMHU, IO JOIOMara€ yHUKHYTH MOJBIMHOI poOOTH Ta
3a0e31euye €MHOI0 TOYKH JOCTYIMY JI0 yciel HeoOx1Ho1 iH(popMalii i crmBpoOITHUKIB

BIJIJILTY TIPOJAXIB.
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1.3 Onuc npeamery A0CTiKEHHS

ABTOMATH3AaliA YNPABJiHHA - 1€ NPOLIEC BUKOPUCTAHHS TEXHOJOTINA st
BUKOHAHHS 3aBJaHb 3 YMPaBIIHHA Ta aIMIHICTPYyBaHHS, K1 paHillle BUMarajid pyqyHOTO
BTpy4yaHHs. MeTta aBTOMaTu3ailii MOJsAra€e B MIABUIIEHHI €(EKTUBHOCTI, 3MEHIIECHHI
NOMMUJIOK Ta 3HM)KEHHI BUTpAT 4yacy Ha PyTHHHI omepariii. 3 po3BUTKOM 1H(POpMaLIHHUX
TEXHOJIOT1H, aBTOMATHU3allisl CTa€ BaXXIUBUM KOMIIOHEHTOM CY4YacHUX O13HEC-CHCTEM.
[cHytOTH pi3HI TUIKM aBTOMAaru3alli, SKI MOXYyTb OyTH Kiacu(iKOBaHI 3a KUIbKOMa
KPUTEPISIMU:

PiBenr aBTOMaTH3AIIIl:

e [loBHa aBromarm3aiiisi: CrucTeMa BUKOHY€ BCi 3aBIaHHS 0e3 HEOOX1THOCTI
BTpy4aHHs JtoauHu. [TpukiaaaoM € aBrTomaTr3oBaHi BUpOOHMYI JIiHII.

e UactkoBa aBromaru3zauif: [leski 3aBIaHHS BUKOHYIOTHCS aBTOMAaTUYHO, B
TOW yac sK 1HII MOTpeOyroTh pydHOro BTpy4aHHs. Hampukiaa, cucrema
MOJKE€ aBTOMaTUYHO T'€HEepyBaTH 3BITH, ajie IXHIN aHal13 31HCHIOE JIFOIUHA.

e JlomomikHa aBTOMaTu3alis: ABTOMATH3alllsi BHKOPUCTOBYETHCS IS
JIOTIOMOTH JIIOAWHI y BHUKOHAHHI 3aBAaHb, HANpPUKIAA, BUKOPUCTAHHS
CRM-cucrem ajig oprasizariii Ta BiICTeXXKEHHS B3a€MO/II1 3 KIIIEHTaMHU.

Tumnu 3aBaaHkp, M0 aBTOMAaTHU3YIOThCS:

e bizHec-npoiiecu: ABromaru3ailisi MOBTOPIOBaHUX O13HEC-MPOLIECIB, TAKUX SIK
yOpPaBIiHHS 3aMOBJIEHHSMH, OOpoOKa 3amuTIB KIEHTIB, YMPaBIIHHA
3armacamu.

e AMIHICTpaTUBHI 3aBJlaHHs: ABTOMAaTHU3allisl 3a/la4 aMIHICTPYBaHHS, TaKUX
AK YIPaBJIIHHS [IEPCOHAIOM, 00pOOKa JOKYMEHTIB, IJIAHYBaHHS.

e TexHiuyHi mporiecu: ABTOMATH3AIlIs TEXHIYHUX 33]1a4, TAKUX SK MOHITOPHHT
CUCTEM, YIPABIIHHI MEPEXKEI0, OHOBJICHHS POrPaMHOI0 3a0€31eUEHHS.

[lepeBaru aBromarusariii 3 BUKOpucTanHsaMm Salesforce

e [ligBuIIEHHS NPOAYKTUBHOCTI: ABTOMAaru3allisi PYTMHHUX 3aBJaHb J03BOJISIE
30CepeUTH 3yCHIIJIS CIIIBPOOITHHUKIB Ha CTPATETIYHUX 3a7a4ax.
e 3MCHIICHHS TIOMHJIOK: ABTOMaTH3allisi MIHIMI3y€ JIIOACHKI TOMMIIKH, IO

BHHUKAIOTH IIPpHU BUKOHAHHI IMOBTOPIOBAHUX 3a/1a4.



20

e [lokpamenHs oOciyroByBaHHs KimieHTiB: [lIBuaka Ta ToyHa 0OpoOKa 3amuTIB
KJIIEHTIB I1JIBUILYE IX 3aI0BOJICHICTh Ta JIOSUIbHICTb.
e OnTumizarisi pecypciB: EdexkTrBHE BHKOPHCTaHHS pPECypciB KOMITaHIi 3aBISKH
aBTOMATHU3allli MPOIIECIB YIIPABIIHHS Ta aJAMIHICTPYBaHHS.
ABTOMAaTH3aIlisl YOpaBIiHHS 3a JOMOMOro0 iHCTpyMeHTapito Salesforce mo3zBouisie
KOMIIAHISIM IIBUJKO QJanTyBaTUCSA A0 3MiH, MIJBUIIUTH CBOIO €(EKTUBHICTh Ta
KOHKYPEHTOCIIPOMOKHICTh Ha PHUHKY, 3a0€3MeUyI0ur BUCOKHI pIBEHb OOCIyrOBYyBaHHS

KJIIEHTIB Ta ONTUMI3allil0 BHYTPIIIHIX MPOIIECIB.

1.4 AHaui3 akTyaJabHOCTI

Salesforce - 1me ogHa 3 HAWUNOMYJSAPHIIIMX Ta HAWOUIBII BUKOPHCTOBYBAHHX
margopM y CBITI JJIsl yOpaBiiHHSA BigHOocMHaMu 3 kiieHTtamu (CRM) 1 aBromaru3airii
0i3Hec-mporieciB. 3acHoBaHa B 1999 pomi, Salesforce cranma mepmioBinkpuBaueM Ta
IHHOBaTOPOM Yy NEPEXOAl 10 XMapHUX oOuucieHs B raxy3l CRM 1 B januil yac Mae oiHy
3 HAUOLTBITNX 1 HAUOLIBIT PO3BUHEHUX €KOCHUCTEM B TaTy31 MPOrPaMHOTO 3a0€3MeUeHHS.

OcHoBHa Micis Salesforce mossirae B ToMy, 1100 JomoMaratu KoMrnaHisM OymyBaTu
ONMU3bKI BIAHOCHHM 31 CBOIMHM KIII€EHTAMM IUIAXOM HaJaHHS 3aco0iB JUIsl €(pEKTUBHOTO
yOpPaBIiHHS KOHTAaKTaMH, NPOJAaKaMH, MAapKETUHIOM Ta OOCIYTrOBYBaHHSM KITI€HTIB.
[Tnarpopma Salesforce nmponoHye pi3HOMaHITHI MPOIYKTH Ta PillIeHHs, BKIo4aoun Sales
Cloud, Service Cloud, Marketing Cloud, Analytics Cloud Ta inmri.

Salesforce mnpuBeprae yBary CBO€IO JIETKICTIO BUKOPHUCTAHHS, THYYKICTIO Ta
MOKJIUBICTIO PO3IIMPEHHS 3a JOMOMOIOI0 PI3HOMAaHITHUX JOAATKIB Ta iHTerpaiii. BoHa
€ o0paHor0 TIaT(GOPMOIO IS THCSY KOMIAHIA y BCbOMY CBITI, BiJl MAJIUX CTAapTaIiB J0
BEJIMKUX MDKHApPOJHUX Kopriopalliid. HaliromoBHimmmM acnekrom, mo He aae Salesforce
BTPAaTUTU akTyalbHICTH € Te, 1o Salesforce mnpomoBxkye aKTHUBHO PO3BUBATHCH,
MIPOIIOHYIOUX HOBI (DYHKIIIT Ta MOXKIIMBOCTI JIJIsl CBOIX KOPUCTYBAUiB.

OcTaHHI POKHM XapaKTEPHU3YIOThCS CTPIMKUM PO3BUTKOM LU(PPOBUX TEXHOJOTIH 1
TpaHcopmailiero Oi3HEC-TPOIeCiB  y 0araTbOX raiy3siX, BKIIOYAIOUW MPOAAXKI.

ABTOMaTH3aIlisl BLIUTY NPOAAXIB CTa€ BAXKIMBUM €JIEMEHTOM IS IANPHEMCTB,
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OCKIJIbKM BOHA JTO3BOJISI€ 30UTHIINTH €()EeKTUBHICTH POOOTH, MiABUIIUTH MPOAYKTUBHICTD
Ta MOKPAIIUTH 00CITyrOByBaHHS KJIIE€HTIB.

AHai3yroun 1HCTPYMEHTH, Takl sk Apex, Einstein Bot, Process Builder Ta inmi,
MU po3KpuBaeMo moreHmian Salesforce st aBromaruzarii pi3HUX acCHEKTIB BIAALTY
MIPOJIAXKIB, 10 € AKTyaJIbHUM HaIIPSIMOM B Cy4acHOMY Oi3Heci.

BaxnMBOIO0 YaCTHHOIO HAIIOTO JOCIIHKEHHS € TaKoK OOrOBOPEHHS 1HTerpauii 3
IHITUMU CHUCTEMaMM Ta TuiargopmMamu, TaKUMH SIK TUIaT(GOpPMHU €NeKTPOHHOI KOMepIlii,
CUCTEMH aHAJIITUKHU Ta colliayibHUX Memia. Lle BimoOpakae cyyacHi TEHIEHIT y pPO3BUTKY
0i3HeCy, /e BaXXJIMBO MaTu €IMHY IHTETPOBAHY CUCTeMY Ui 300py Ta aHali3y AaHHX 3
PI3HUX JDKeper.

Otrxe, Hame JOCHIPKEHHS € BKpaldl akTyaJlbHUM 1 BaOXKIUBUM IS
Oi13HEeC-CIIJILHOTH, OCKIJIBKM BOHO BHCBITIIFOE CY4YacHI IIIXOAH IO aBTOMAaTH3aIlii BiIILTy

MIPOJIAXIB 1 MOYKJIMBOCT1 BUKOpHUCTaHH muiargopmu Salesforce ais miei meTwu.

1.5 CraH B:Xe iCHYIOYHX pillleHb

VY cywyacHOMy CBITI, Ji¢ KOHKYPCHIISI HA PUHKY HAJ3BUYAHHO BEIHMKA, C(HEKTHBHE
ynpaBiiHHS BigHocuHamu 3 kiieHTamu (CRM) Ta aBromaru3zaiisi Oi3HeC-NPOIIECIB
CTalOTh KIIIOUOBUMHU YWHHUKAMHU YCIIXy JJIsI MIANPUEMCTB Oyab-sikoro posmipy. Ha
CHOTOJIHIIIHINA JI€Hb ICHY€ psif PillIeHb Ta MiIargop™m, CIpSMOBAHUX Ha 3a0e3MEUeHHS
KOMITaHIsIM HEOOX1IHUMH 1HCTPYMEHTaMH JJisi €(EeKTUBHOIO YIPABIIHHS KI1EHTCHKOIO
0a3010 Ta aBTOMaTH3aIlii Oi3Hec-TIporieciB. J(aBaiiTe po3risiHEMO KiJbKa 3 HUX:

Microsoft Dynamics 365 — momymsipHa tuiardgopma, sika MPOINOHYE KOMILIEKCHI
pimennst juii CRM Tta aBromarusanii Oi3Hec-mporuieciB. Microsoft Dynamics 365
BKJIIOUa€ B ce0e pIleHHs s TMPOAaXKiB, MapKETHHTY, OOCIyrOBYBaHHSI KJIIE€HTIB Ta
orepariidi, 1 BIJPI3ZHIETbCS BHUCOKOIO CTYNEHEM IHTErpamii 3 I1HIIMMHU MOPOAYKTaMHU
Microsoft.

HubSpot CRM: HubSpot CRM — me O6e3komToBHa miatdhopMa yIpaBIiHHS

BITHOCMHAMHU 3 KIIIEHTaMM, $IKa MPOIMOHYE IHCTPYMEHTH [JIsl 3aJdy4Y€HHS KIIIEHTIB,
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yOpaBIiHHA KOHTaKTaMH, BIJICTEKEHHS MPOJaXiB Ta aHami3dy pesyabrariB. HubSpot
BiJIOMa CBOEIO MPOCTOTOIO TA IHTYITUBHICTIO BUKOPUCTAHHS.

Zoho CRM: Zoho CRM - iHma mmardopma sl ynpapiiHHA BiIHOCMHAMH 3
KIIIEHTaMU, SIKa MPOTIOHYE IMUPOKUH CIIEKTP 1HCTPYMEHTIB JjIsl aBTOMATH3AIlll MPOIaXiB,
MapKeTUHTy Ta 00ciyroByBaHHs Kii€HTIB. Zoho CRM BijomMa CBO€IO JOCTYITHICTIO Ta
THYYKICTIO.

Sx Mu OaunMo, HA TaHU MOMEHT B Tally31 aBTOMaTU30BAaHUX CHUCTEM YIIPABIIiHHS
JUIS. BIIJUTY TPOJAXiB, MIAKPECTIOEThCS 3HAYHUM mporpec. byno pospobieno OGarato
PI3HOMaHITHUX CHUCTEM, IO JTO3BOJISIIOTH 30UpaTH Ta aHATI3yBaTH BEJIHKI OOCSATH JTAaHUX,
0 CHpUSE€ YCYHCHHIO PYTHHHUX IMPOIECIB 1 MiABUINLYE e()EKTUBHICTH YIPaBIIHHS
poaXKamH.

Opnak, 10ci ICHYIOTH JedKi oOMexeHHs. Hampukimanm, geski pilleHHS He
3a0e3MeuyloTh JO0CTaTHbOI TOYHOCTI MpH aHami3l JaHuX, 10 MOXE IPU3BECTH 0
HENPaBUWJIBHUX CTpaTeriid Mpoja)xiB Ta BTPATH MOXKIMBOCTEH. Takoxk, 1CHYIOUl CUCTEMU
4acTo HE 3a0e3MeuyloTh JOCTAaTHHOI THYYKOCTI Ta IHTErpalli 3 1HIIMMH TuiaTGopMami,
0 MOXE YCKJIAIHIOBATH iX BUKOPUCTAHHS B KOMIUIEKCI 3 I1HIIMMH 1HCTPYMEHTaMHU

Oi3Hecy.

VYV Hamiii poOOTI MU IUIAaHYEMO PO3POOUTH AIMCHO aBTOMAaTHU30BaHY CHUCTEMY
YOPAaBIIHHS IJIs BUIITY MPOAAXIB, sika OyJie mepeBepTaTy ysIBICHHS MPO e(hEeKTUBHICTD
Ta THYYKICTb. MM MaeMO HaMip CTBOPUTHU CHUCTEMY, sIKa, Ha BIAMIHY BIJ ICHYIOUHX
pilieHb, 3a0€3MeYnTh BUCOKY TOYHICTh aHAI3y JaHUX, IO JTO3BOJIUTH PO3POOUTH OLTBII
TOYHI Ta CTpATEr14yH1 MiIXOAU A0 MPOIaXKIB.

Opniero 3 HamMX NepeBar € Te, IO cUcTeMa Oyae He Julle e(PeKTUBHOIO
1aTopMoro IS YIpaBIiHHS, ajie U JIETKO 1HTErPyBaTUMETHCS 3 1HIITUMU TOMYJIIPHUMHA
IHCTpyMeHTaMH Oi3Hecy, 10 JO03BOJIUTh KOMMAHISIM MaKCUMaJbHO BHKOPUCTOBYBAaTH
NOTEHLIAJI PI3HUX CUCTEM JJI JOCATHEHHS CBOIX LIIEH.

Hama pobGora cmnpsmoBaHna Ha Te, MO0 3MIHUTH TMapagurMy yIIpaBIiHHS
OpoAakaMH 1 JIOMOMOITH KOMIIAHISM IiJIBUIIUTA CBOIO KOHKYPEHTOCIHPOMOXKHICTH Ta

3a0e3neunTy OUTBIINIA PIBEHD 33I0BOJICHOCTI KITIEHTIB.
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1.6 BuzHaueHnHs mijied JocJaiIsKeHHS TAa MOCTAHOBKA 3a1ayvi

MeTtoro nocmigkeHb B poOOTI

aBTOMAaTU30BaHO1 CUCTEMH YIPABIIHHS ISl BIAAUTY mpoaaxis (puc. 1.8).

Pozpobka Ta EnpoBaTxeHER edeKTHEHOL
ABTOMATHZOEAHOI CHCTEMH VIPABTIHHEA A7T4 BLIALTY MPOJAKIE

24

€ po3pobka Ta BHOPOBAIKEHHS e€(PEKTUBHOI

IligeHmTeHES
IPOIyKTHEHOCTI
ELITLTY OpOJAEIE

ITorpamesns Bzac0mii
3 KIIEHTAMH

OnTEMizZaIS AHATI THIHOTO
3BITYBAHHA

3abesnedcHns OS2MEKH Ta
KoH(IAeHITITHICTE JaHHK

[TiZEEIIEHES KUIBKOCTI
VCINIIHAY VIO

3MeHIICHEA Tacy,
HeoOX1IHeTo 1% 00pobKH
ETEHTCEKHY 2aIHTIE

3abeznedsHHT MEPCOHATY
TOCTYTIOM JO MOEHOI
iH(popManii Ipo KIieHTIE 114
[EepCOHANIZ0E3HOTO
00CTVIOEY BAHES

3a0e3meweHET MOETIHECCTI
AHATIIV J3HHX 3 IPOJIKIE Ta
EZ3€MOII 3 KIIEHTAMH J11
NPHAHATTE CTPATeTiHHIN
PpIIIeHE

Pozpodka cucTeMH
230e3MegeHHES
rkoH(IIeHIIHROCTL T2
3AXHCTY ELKIHERY J3aHHEX
KTEHTIE Ta TPAH3aKIE

OnTeEvizama podoTHx
Opolecik 3aMOBIEHHEA Ta
BHKOHAHHA NPOJa&iE

BOpoBaT#eHHS CHCTEMH
KEpPYEAHHA E33€MOTISH 2
EmiepTans (CRM) a1z
eDeKTHEHOTO BICTEHEHHA
IHTepAKIIA 3 KII€HTAMH

(CTEOpeHES aETOMITHIO0BIHHN|
IEITIE T2 AHATITHHHER
IHCTPYVMEHTIE 719 OLiHKH
edheKTHEHOCTI MPOTAKIE

BHKOPHCTAHES CVHACHHY
TEXHOIOTH (B TOMY THCIL
1.1} gna onTHMI3AII
po0OTH 3 KTieHTaMH

Pucynoxk 1.8. JlepeBo 0CHOBHUX LilJIEH PO3POOKH aBTOMATU30BAHOI CUCTEMU

YIOPaBIIHHS IS BIUTY TPOAQXKiB 3 BUKOPUCTAHHSIM 1HCTpYMeHTapito Salesforce

Peanizariist MeTu 371HCHIOETCS BUPIIICHHSIM HACTYITHUX OCHOBHHX 3aBJIaHb:

- HakonnueHHs K11€HTCHKOI 0a3u JaHUX.
- BuzHaueHHs HalKpamux METO/1B aBTOMaTH3allii.

- ABTOMAaTH3aIlIs MPOIECIB BULALTY IIPOJAXKY.
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006’exToM nocikeHHs1 poOOTH € crucTeMa B3aeMofIii 3 kirieHTamu Salesforce.

IIpenmeTrom focaimkeHHsi € onTuMizamiss Ta €(EKTUBHE BHKOPHUCTaHHS

iHCcTpyMeHTapito Salesforce B cuctemi yrpaBiaiHHS BiJUIIIIOM MTPOJAXIB.
CucremMa € aBTOMAaTU30BaHOIO CHCTEMOIO yIIpaBiIiHHs nmpoaaxkamu (Salesforce).

30BHIIIHIM cepegoBHUIEM € TPAIliBHUKHU, KIIE€HTU, 1HCTPYMEHTH, IHTETpOBaHI

CUCTEMHU, IPOEKTHA TOKYMEHTAIlisl Ta HOPMATUBHI JOKYMEHTH.

HesBaxatoun Ha Te, mo B HanpsimMKy CRM Bxke 1ikaBi, epeKTUBHI Ta 3py4Hi
pillIeHHs, TeMa Ie Ma€ 0arato HampsMKIB JJIsi PO3BUTKY — 30KpeMa TOKPAIICHHS BXKE
ICHYIOUMX acrekTiB. PO3BHMBaIOUM Hallly CHUCTEMY, 3MOKEMO JOCSTHYTH MaKCUMalbHOI
aBTOMaru3allii, TOYHOCTI Ta €(PEKTUBHOCTI 3a/1I0UM JIIOACHKUM pecypc JUIIe TaM e 1ie
JHACHO HEOOX1AHO, PATYIOUM MPAIIBHUKIB BiJl BUTOPAHHA Ta 30epiratouu iXHii 4ac, ssIKui

BOHH 3MOXXYTb BUKOPUCTATHU IJIA BI/IpiH_IeHHSI O1JIBIII CKJIaAHUX, KOMIIJICKCHHUX 3aBIaHb.
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2. AJITOPUTMIYHE TA MATEMATHUYHE 3ABE3IIEYEHHASA

2.1 MaTremMaTnuHe 3a0€e3MeYeHHA CHCTEMHA

[TapeTto amnamiz - 1e MeTOA aHami3y JaHUX, SKUH BUKOPHUCTOBYETHCS IS
imeHTrudikaiii Ta npiopuTU3aIli KIOYOBUX NPUYMH IpolsieM a0o BIUIMBIB Ha MPOIIECH,
rpyaTytouricb Ha mnpuHiumni [lapero (mpaBmio 80/20). 3rigHo 3 HUM NPUHIUIIOM,
npuban3Ho 80% pesynbTaTiB BUILTHBAIOTH 13 20% npuuunH. Lle 103BoIsS€ HaM BU3HAUUTH

HalOIbII 3HAuUyIll (akTopH, SIKI BIUIMBAIOTh Ha CUCTEMY ab0O MpOLEC, 1 30CEpPEeNnuTH

. . . 9]
3YyCUJIJIA Ha 1X YCYHCHHI1 abo ITOKPAIICHHI.

3i0paBiiy AaH1 Ta MPOBIBIIM aHAJI3 MAEMO OTPUMATH Takuil pe3yasTar (puc 2.1):

Hiarpama lNapeTo

30000 100 %
S0 %
20 %
70 %
&0 %
50 %
40 %
30 %
20 %
10 %
0%

25000

20000

15000

10000

5000

Hareropia 0 HKaveropia &  Hareropm 8 Hateropia E  Kareropia C

Pucynok 2.1. Ilpuknaz [Tapeto anamisy.

JUiss  oTpuMmaHHs HalOUIbII €(EKTHUBHOTO pe3yJlbTaTy Ba)JIMBO MPABUIBHO
BU3HAYUTH TPUYUHU TPOrpaHuX yroa. AOM MpamiBHUKM MODIM 3py4YyHO Ta
pPEMIaMEHTOBAHO BIJ3HAUYaTH MPUYMHM MPOrpaily CTBOPUMO CIELIAJbHUN CIUCOK B

00’exti "Opportunity"(puc 2.2).
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Loss Reason @

--None-- hd

v --None--

Price

Competition

Timing

Incorrectly defined lead

Financial Issues

Etc

TTdIEr OV

Pucynok 2.2 — Cnucok BUOOpY NpUYMHU IPOrpaIly YTOAU

HenpaBunpHo Bu3HAa4YeH1 NpUuYMHU TporpaHux yrox B Ilapero anaimizi MOXYyTb
IPU3BECTH JI0 KIJILKOX CEPHUO3HUX HACIIIKIB!

e HeedekTuBHE BHUKOPHCTAHHSA PECypciB: SKIIO0 BU HENMPAaBHIBHO BHU3HAUWTE
OCHOBHI NPUYMHU BTPAT, TO 3yCWIS Ta pecypcu OyayTb BUTpadaTucs Ha
BUPIIIEHHS HECYTTEBUX MPOOJEM, 3aMiCTh TOrO 00 CKOHIEHTPYBATUCS Ha
KIII0YOBUX (pakTopax, siKi AIMCHO BIUIMBAIOThH HAa PE3YJIbTaT.

e 3HWXKEHHA NpOXyKTHUBHOCTI: HempaBunbHuil (Qokyc Moxke MpHU3BECTH A0
3HWKCHHSI €(EKTUBHOCTI POOOTH BIIILITY MPOAAXKIB, OCKUIBKM dYac Ta
EHepris mpaliBHUKIB OylyTh HAIIPABJICHI HA MAJIO3HAUYII{l ACTIEKTH.

e Brpara KOHKYpeHTHOI mnepeBaru: B Tol uac, $SK Bamll KOHKYpPEHTH
30CEpeIKYIOTbCS Ha MPaBWIbHUX MPIOPUTETAX 1 BIOCKOHAIIOIOTH CBOI
cTparerii, Baml OI3HEC MOXE 3aJMIIUTUCA T033aJy 4Yepe3 HeNpaBHIIbHI
aKLEHTH Y BUPIIIEHHI TPOOeM.

e [loripmenHst SKOCTI 00CITyrOBYBaHHS KII€HTIB: SIKIIO MPUYMHHA MPOTPAHUX
yroJl BU3HAUCHI HETPABUIIBLHO, 116 MOXKE MPU3BECTHU JI0 TOTO, IO KI1E€HTCHKI
MOTpeOn Ta OYIKyBaHHS 3aIUIIaThCs Oe3 HAJIeKHOI yBaru, 110 HEraTUBHO

BILUTMHE HA 3a0BOJICHICTH KJII€HTIB.
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e @inancoBi BTparu: HenpaBuiibHI YNpaBIiHCBKI PpIIIEHHS Ha OCHOBI
HekopekTHoro [lapeTo aHanmi3zy MOXYTh MPU3BECTU OO0 NPAMHUX (PIHAHCOBUX
BTpAT 4epe3 BTpauyeH1 MOKIMBOCTI Ta HEBUIIPABIaH1 BUTPATH.

VaBiMO, 10 KOMIMAHisS BH3HAYMIIA, IO OCHOBHOIO MPUYMHOIO MPOTPAaHUX YTOI €
"BHUCOKA I1HA IPOAYKTY", 0a3ylounch Ha HEKOPEKTHOMY aHali31 JaHux. BHacnmigok uporo,
BOHA BUpIIIy€E 3HU3UTHU IIIHY, L0 BEAE JO 3MEHILIECHHA MapXl Ta NpuOyTKy. Aue
HAcIpaB/l OCHOBHOIO IMPHYMHOIO OyJI0 "HEAOCTAaTHS SIKICTh OOCIYrOBYBaHHS KIIIE€HTIB'.
TakuM 4yWMHOM, KOMITaHisl BTpayae JBIYi: 1 Ha 3HIKEHHI NMPUOYTKY, 1 HA HEBHPIMIEHUX
npobiaemMax 3 0OCIyroBYBaHHSIM, IO MPOAOBXKYIOTH BHKJIMKATH HEBIOBOJICHHS KIIE€HTIB
Ta IPOrpaHi yroaH.

[Tapero aHai3 BUKOPHCTOBYE MareMaTW4dHi (opMynu Juis aHamizy 1 Bizyasizarii
JaHUX, 00 BU3HAYUTH KIIIOYOB1 (akToOpu, IO BIUIMBAIOTh Ha pe3yibTaTd. OCHOBHI
€Tanu Ta BIANOBIAHI GOpMYIH HABEJCHI HUXKYE.

AJNTOPUTM MOYMHAETHCA 31 300pY JAHUX PO BCl MOXKIIUBI TPUIMHU TTPOOTIEMHU.

Hactynaum kpokoMm € kareropusallis JaHUX, 10 MOJSATa€e B 3BEACHHI YCIX CXOXKHUX
IPUYMH B OJHY Kareropiro. Hampukian, yci BUmaaku, Kojau yroaa Oyia mporpaHa uepes
BUCOKY I[iHY, 3BeieMo A0 kareropii "Llina".

Jlam 3HaxXOAWTHCS KUIBKICTh BUMAAKIB (TIPUYMH) y KOXHIN Kareropii me f; =
KUIBKICTh BUIIAJIKIB JIJIs 1—1 KaTeropii.

[licns 300py ycix NOTPIOHMX JAaHUX CKOpHCTaeMoch (opmynoro 2.1 s
BU3HAYCHHS BIJCOTKOBOI YaCTOTH, IO OOYHMCITIOETHCS, SIK YacTKa KOXKHOI Kareropii Bij

3arajbHOI KIJILKOCTI BUIIAKIB.
J: 100
Ae p; - BIACOTKOBA yacTka ¢ — 1KaTeropii, 11 - 3arasbHa KiflbKiCTb KaTeropi.

2.1)

BHOpH,Z[KYCMO IIPUYXHU B IOPAAKY 3MCHIICHHSA 4aCTOTH IXHLOTO BUHHUKHCHHS. L[e

BIIOPAAKYBAHHA JJO3BOJIUTH JICTKO BU3HAYUTH KJIIOYOB1 CI)aKTOpI/I.
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Ta o6uncnumo 3a hopMysor 2.2 KyMyJISATUBHY YaCTOTY ISl KOJKHOT Kareropii , o

MOKaK€ HAKOIMUYCHUI BiI[COTOK BI/Il'[aI[KiB a0 KO>KHO1 KaTeFOpii.

C; = E;_l Pj

ae C'; - kymynatveHa yacTka Ana i — 1kaTteropii.
(2.2)
Hapemti moOyayemMo CTOBMYMKOBY Jiarpamy, /e oci X MPeacTaBIIOTh KaTeropii
MPUYHH, a 0Cc1 Y — YacTOTy iX BUHUKHEHHS (200 B1JICOTKOBY YacTKy). A TakoX J0JaMO

KyMYJISITUBHY KPUBY Ha Tid e Jiarpami.

2.2 Onuc NpoeKTHHUX pillieHb 3 MATEMATHYHOT0 3a0e3ne4YeHHs

[ToGynyBapmm miarpamy Ilapero (puc 2.3), 6auumo, 110 HAUOUIBIIMI BIUIMB Ha

mporpai yroau MaroTs nepuii 3 croBnui: Yac, Konkypenuis ta Lina.

6 100%
90%
80%
70%
60%
50%
A0%

30%
20%

0%

Competition Financial issues
Timing Price Incorectly defined...

Pucynok 2.3 — liarpama [TapeTo nporpanux yroja BUIIUTY MPOIAXKy
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[pyHTyIOUMCh Ha HasBHHX JaHHX, JUIsL  pearizalii MpPOEKTY HaWOUIbII
NPIOPUTETHUM 3aBJIaHHAM Oyl0 OOpaHO CKOpPOYEHHS 4acy OOpOOKH YTroj, IO TaKOX
MOBILJIMBAE HA KOHKYPEHIIIIO.

[Ticnst 1boro, CINi TaKOXK 3a0€3MEYUTH 3PYYHUN IHCTPYMEHTApIi A1 BUSHAYCHHS
H.

[Ipu BupimieHH1 3aBOaHb 3a JOMOMOrOK 1HCTpyMeHTapito Salesforce HeoOXiaHO
3i0paT  JOCTAaTHIO KUIBKICTh JaHUX Tpo Oi3HEC-TPOIeCH, M0 MOTPeOYyIOTh
aBroMmaru3ailii. bizHec-mpoliec — 1€ CYKymHICTh B3a€MOIIOB'SI3aHUX a00 B3a€EMOJIIOUUX
i, sIKI BUKOPUCTOBYIOTh PECYpCH UIS TOCSTHEHHS KOHKPETHOTO pe3yabrary abo MeTH.
Bin Moxke oxorumroBaTH Pi3HI acleKTH AISIBHOCTI KOMIIaHIi, Taki sIK BUPOOHHIITBO,
npoAaxi, OOCIyrOBYBaHHSI KJIEHTIB, YIPABIIHHS JIIOJCBKUMHU peCypcaMH TOMIO.
OcHoBHOIO MeTOr Oi3Hec-mpoleciB € 3abe3nedeHHss €(EeKTHBHOI Ta MPOAYKTHBHOI
pob6OTH opraxizailii 4yepe3 CTaHIapTU30BaH1 Ta ONTUMI30BaH1 MPOIEAYPH.

Y Binoull  OpojaxiB, KOJIM  pO3MOBa  3aXOIWTh NP0  aBTOMATH3AIIIO
013HeC-TpOIIeCiB, HEOAMIHHO BUHUKAIOTh MUTAHHS, IO TOPKAIOTHCSA CaMoi CyTi poOOoTH,
e(eKTUBHOCTI Ta CHUIKyBaHHS 3 KiieHTamMu. KoXeH KpOK y BIOCKOHAJIEHHI Ta
onTUMi3allii BUMarae BiIOBIJCH Ha CKJIa/IHI MUTAHHS, SIK1 HEP1AKO BUHUKAIOTh HA ILIAXY
70 1meanbHOrO Oi3HEec-mpoliecy. 3BUYAlHO, Tepile, M0 MPUXOAUTh Ha TyMKy — L€
e(eKTUBHICTh. SK 3pOOMTHM mNpouecH MIBUAIIMMH, MEHII BUTPAaTHHUMHM 32 YacoM 1
pecypcamu? Uu Mo)KHA 3MEHIITUTH KUTBKICTh PYTUHHUX 3aBaHb, 100 MpalliBHUKA MOTIIH
Ounbllle yBarM NPUAUIATA CTpaTeriuHUM acrnektaM poOotu 3 kiieHtamu? Tak,
e(eKTUBHICTh € KIIIOYEeM J0 YCHiXy. AJie Jaji — 1€ MUTaHHA €()EeKTUBHOCTI BXKE HAIIOTO
plllIeHHsI, K€ MOXe OyTH MBHAKAM 1 €()EKTUBHHUM, ajie pa3oM 3 TUM HaIIHHUM 1
Oe3neyHrM. BIeBHEHICTH B TOMY, IIO JaHI 3aXWMIIEH] 1 KOH(IAECHUINHICTh KIIEHTIB
3QJIUIIAETHCS HEAOTOPKAHHOI, € HAIIMM TpiopuTeToM. | 3BiCHO, amamrailis — 1€ He
MeHIle BaxJuBui erarn. I[Ipore, SKIO MU MTIAXOAUMO A0 LBOTO 3 PO3YMIHHSM 1
HIATPUMKOI0, MU MOOAYUMO, IO MEPCOHAN MIBHJIKO OCBOIKE HOBI IHCTPYMEHTH 1 0aUUTh
iX SIK JOMOMDKHHM IHCTPYMEHT, a HE€ 3aBJaHHs, SKE MOTPIOHO MepeHOCUTH. TiIbKu
BUPIIIUBIIHM 111 ACTIEKTH, MOXXHA CTBOPUTH aBTOMATU30BaHUM O13HEC-TIPOIIEC, L0 MPAITIOE

Ha KOPUCTH KOMITaHii Ta CIpUs€ JOCITHEHHIO 11 CTPAaTeTiYHUX IJICH.
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2.3 IIpoeKkTyBaHHS CHCTEMH

Hancucrema, mo IOCHIIKYEThCSA, MPENCTaBIsA€ COOOI KOMIUIEKC 1HCTPYMEHTIB

JUTSI aBTOMATH3AaIlll YNPaBIiHHS BiJUIIJIOM TPOAAXKIB 3 BUKOPHUCTAHHSM THCTPYMEHTApItO

Salesforce (puc 2.4). ¥V uell KOMIUIEKC BXOASTh PI3HOMAHITHI KOMIIOHEHTH, IO

3a0e3neuyioTh e(heKTUBHY pOOOTYy Ta ONTUMI3AIlI0 Oi3HEC-TIPOIIECIB:

Monyns "36ip manux": mei Momynb BiAmoBimae 3a 30ip iHdopMmarii mpo
IpoJaxi, KIIEHTIB, Ta 1HII BaXJIMBI MapaMeTpH, SKI BIUIUBAIOTh Ha
TUSTBHICTD BIJIILTY TPOAAXIB.

Monynb "Ananiz ganux": MOIyJb, SIKUM 3IMCHIOE aHaMi3 310paHUX JaHUX 3
METOIO0 BUSIBJICHHS TCHJACHIIIN, MATECPHIB Ta MOXKIMBOCTEH I ONTHUMI3allii
IPOLIECIB IPOAAKY.

Monyns "IlnanyBanHs Ta cTparerii': ued MOIyJab JO3BOJISE PO3POOIATU
CTparerii MpoAaky, BCTAHOBIIOBAaTH IIUJII Ta IUIAHU, a TAaKOX BU3HAYATH
e(eKTUBHI METOIU TOCATHEHHS ITUX ITiJICH.

Monynpe "KepyBaHHs B3aeMOJII€I0 3 KIl€EHTaMu'": 1€l MOIYJIb CIIPSIMOBaHUI
Ha TIOKpAIllEHHS KOMYHIKallli Ta B3a€MOJli 3 KIIEHTaMH, BKIIIOYAIOUH
ynpaBiiHHS BigHocuHaMu 3 KiaieHTamu (CRM) ta aBromaruzariiito o0pooku
KJII€EHTCHKUX 3aITHTIB.

Monyne "AHanmiThuka Ta 3BITHICTR': Il MOJYJdb HaJa€ MOXJIHUBICTD
reHepyBaTH 3BITHM Ta aHAJIITH4YHI JaHl NpO OPOAaXi, L0 AONOMAarae B

NPUIHATTI YIIPABIIHCHKHUX PIIICHH Ta BIOCKOHAJICHHI CTpaTET1il.

BHyTpilmHRO cuCTeMa CKIAJa€Tbcsl 3 TakUX MOAyJdiB, dAk: "[HTerpamis 3

Salesforce",

"apromaru3ailis mporieciB" Ta "3axuct gaHux". [{i KOMIIOHEHTH B3a€EMOIIOTh

MK CO0OI0, CTBOPIOIOYHM TMOTYXHY Ta €(PEKTUBHY CHUCTEMY YIPABIIHHS VIS BIIAJALTY

OpOAaXiB, $Ka JOMOMAara€ IMiJBUIIATA €(EKTUBHICTh Ta KOHKYPEHTOCHPOMOXHICTh

Oi3Hecy.
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Hancucrema
{lHcTpymexTapin Salesforce)
¥ ¥
Cucrema
(& E'rcua'rvsc-ea.-m OFpodka DaHux
CHCTEMA YNpagniHHA
Einainom mpoaaxis)
¥ v
- i Mogyne
¥NpaeniHHA yrogamu o 0L -
30ip paHMx
4 ¥
Mogyne
"KepyBaHHA Mooyne
BI3EMOOIERD 3 "AHaniz gaHux”
KMiEHTaMK"
4 ¥
Mogyne Mogyne
"AHaniTvEa Ta "TINaHYBaHHA Ta
3BITHICTE" cTparerii”

PucyHnok 2.4 — CTpykTypa HaJCUCTEMHU

IToOynoBa Ta aHaJIi3 KOHIENTYAJbHOI iMiTaniiHOI Moaei 3acobamu Mmepex Ilerpi
Mepexi [leTpi HanalOTh MOKIUBICTD TpaiuHO MPEACTABUTU CUCTEMY, IO CIPUSIE
JIETKOMY CIPHUHATTIO iHGOpMaIllii, a Takok abcTparyBaTucs BiJl KOHKPETHOTO (Di3UIHOTO
MpEICTaBICHHS CUCTEMH, 1100 aHaji3yBarTH ii Ha Oulbll opManbHOMY piBHI (puc. 2.5 —
2.6). Kpim TOro, BOHM J03BOJISIIOTH peajli3yBaTH MPOrPAMHY IMITALIO JUJISl MOJAJIBIIOTO
anamizy. s moGynosu Mepexi [letpi st cuctemu po3poOKu aBTOMaTH30BaHOT CUCTEMHU
YOpPaBIIHHS JJIA BIAAUTY MpOJAXiB 3 BUKOPHCTaHHSAM 1HCTpyMmeHTapito Salesforce,

CIIOYATKY CKJIaJIeMO TaOIUITI0 CTaHIB 1 mepexomiB (Tadm. 2.1):
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Tabnuus 2.1 Ctanu Ta nepexoan CUCTEMH

Cranu Ilepexonu
ITosnauenns | [lpuszHadeHHs ITosnauenns | [lpusHadeHHs
P, [TouarkoBuii cTaH to Posnouaru cucremy
CUCTEMU YOPABJIIHHS MPOIKAMU
P, 36i1p iHpOpMaIlii mpo t; 3anmycTuTH mpoiiec 300py
KJIIEHTIB iH(opMarii mpo KII€HTIB
P, AmnaniThka Ta t, 3MIACHUTH aHAITHYHUH
MIPOTHO3YBAHHS aHaJIi3 Ta IPOTHO3YBAHHS
P, VYpasniHHS t; BnpoBamkeHHs cTparerii
KJIIEHTCHbKUMU YOPABIIIHHS KIIEHTCHKUMHU
BiiHOCMHaMu (CRM) BIJIHOCUHAMHU
P, ABTOMAaTH3aIlis NpoIecis | t, Peanizamis
POJaXiB aBTOMAaTU30BaHUX MPOIECIB
IPOAAXKY
P IaTerpartis Ta 0OMiH ts Po3nouaru cucrtemy
JTAaHUMU YOPABJIIHHS MPOIayKaMu
P, 3abe3neucHHs Oe3IeKn te BnpoBamkerns 3axo/iB
AHUX 3a0e3neueHHs Oe3MeKu
JTaHUX
P, HanaromxenHs ta t; 3abe3nedyeHHs TEXHIYHO1
MiATPUMKA MIATPUMKU T4 CUCTEMHUX
OHOBJICHb
Py Onrumizarris podounx ts BnockonaneHHs ta

IIPOIIECIB

onTuMi3allisi pooournx
IIPOIIECIB

Pucynok 2.5 — Mepexa Iletpi pyHKIIIOHYBaHHS CUCTEMU PO3POOKH

aBTOMAaTU30BaHO1 CUCTEMU YNPABIIHHS JUIsl BIAAUTY MPOAAXKIB 3 BUKOPUCTAHHIM

1HCcTpyMeHTapito Salesforce.
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(0,0,0,0)
/
(0,0,0,1) (0,0,1,0)
/S
(0010) ____, (0100) (0,0071)
/N
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\
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/ N\
(0,1,1,0) ©.1,0,0)
/
(1,1,0,0)

/

(0,1.1,1)

Pucynok 2.6 — [lepeso Iletpi

2.4. AuropurMiuHe 3a0e3ne4yeHHs MPOrpaMu

Haitbinpmy poms B aBromaruzarlii mporeciB Bimirpatoth Ilotoxu (Flow) Ta
Tpurepu (Triggers), o 6a3yroTh CBOIO poOOTY HA MEBHUX AJTOPUTMax Ta 3a0€3MeUyOTh
YiTKy poOOTy aBTOMAaTH30BaHUX MpoIlleciB. PO3MIsHEMO OCHOBHI THMH aJTOPUTMIB, iX
peanizaiito Ta GyHKIIIOHAIHHICTb.

YMmoBHMII omepaTop (omeparop ramxy)KeHHs) — II€ BKa3iBKa, 1[0 Tependavae

BUKOHAHHS OfAHIeT a00 1HIIOT BKa3iBKM 3aJ€XKHO BiJ CIPaBIKEHHS IEBHOTO

BUCJIOBITIOBAHHS (YMOBH). U Vo OTIepaTOPH € KITFOUOBUMH €JIEMEHTAMHU OY/Ib-SKOTO
aITOPUTMY, IO JO3BOJIAIOTH TMPUUAMATH pIMIEHHS HAa OCHOBI TMEBHUX yMOB. Bonm
3a0€e3MeuyoTh KOHTPOJIb MOTOKY BUKOHAHHS MPOTPaMH, JO03BOJISIIOYM BUKOHYBATH PI3HI
Iii B 3aJIEKHOCTI BIJ MEBHUX KpuTepiiB (puc. 2.7). Screen Flow BUKOPUCTOBYIOTH YMOBHI
oTepaTopy JIJIsi BA3BHAYCHHS] HACTYyITHUX Jiil B MPOIIECl HA OCHOBI BBOIY KOPUCTyBaya abo
naHux 3 0asu. Trigger Flow BuKOHye Aii y BIANOBIAb HA 3MiHU B 0a3i JaHUX. YMOBHI

OTepaTopy J103BOJIAIOTH KOHTPOJIIOBATH, SIKI Jii MOBMHHI BUKOHYBaTHCS TPU MEBHHUX
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ymoBax. B Apex Triggers BOHU 103BOJISIIOTh BUKOHYBAaTH KOJl HA MOB1 ApeX Y BIJINOB1/Ib
Ha nojii 3 0a3010 JaHUX, TakKl IK BCTaBKa, OHOBJICHHS a00 BUJAJICHHS 3aIlMCIB. YMOBHI
OTIepaTopy J0NOMaraloTh BU3HAYUTH, SIK1 /i1 MOBUHHI BUKOHYBATHUCS B 3QJIEKHOCTI Bij

YMOB.

TakK Hi
YMOBAa

> |«
o

I

Buxin

Pucynok 2.7 — Cxema poOOTH IPOCTOrO0 YMOBHOIO OINEpaTopy

Huka — we anropuTMmiuHa CTPYKTypa, 3a JOMOMOIOI0 SKOi peasi3yeThCs

[11
OaraTtopa3oBe ITOBTOPCHHS KOMaH].

[{ukIM BUKOPUCTOBYIOTHCS JUIsl TIOBTOPHOTO
BUKOHAHHS Ha0Opy IHCTPYKIIINA, OKA He OyJe BHKOHAHAa TIeBHA yMmoBa. BoHu €
(GyHIaMEHTAJIbHUM 1HCTPYMEHTOM JJi1 OOpOOKH KOJIEKI[IN JaHuX, 1Tepallli yepe3 3alucu
Ta aBTOMarHW3alllii TMOBTOPIOBAaHUX 3aBmaHb (puc 2.8). Po3misHEeMO, K MHUKIN
3acTocoBYIOThCS B KOHTEKCT1 Screen Flow, Trigger Flow ta Apex Triggers B Salesforce.
e Screen Flow B Salesforce mo3Bosisie CTBOpIOBaTH aBTOMAaTHU30BaH1
MOCHIZIOBHOCTI JId 3 1HTepakTUBHUMHU ekpaHamu. [{ukiu B Screen Flow
MOXKYTh BUKOPUCTOBYBATHUCS JIJIs OOpOOKM CIUCKIB 3HAYEHBb 200 Pe3ysIbTariB
3anuTIB 10 0a3u JaHuX.

o Trigger Flow B Salesforce BUKOHYyeTbCSl y BIANOBIAL Ha IMOAIl CTBOPEHHS,

OHOBJIEHHsT a00 BujajeHHs 3amuciB. [lukam pomomararTh mnepeOuparu
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3amucH, K1 Oyld 3MiHEHI, Ta BUKOHYBAaTHM HEOOXIJHI Mii ISl KOYKHOTO
3aIInCy.

e Apex Triggers B Salesforce m103BOJIAIOTE BUKOHYBAaTH KOJI Ha MOBI Apex y
BIJINOB1Ib HA TO/11 B 0a31 nanux. [{ukiau B Tpurepax BUKOPUCTOBYIOTHCS /IS

nepedopy 3amuciB Ta BUKOHAHHS JTiH 17151 KOYKHOTO 3aITHUCY.

‘ ”—E .&
"._" - _\E Far Each Kem .

B Assignment
Q ] . Draft Updated
- . A Version

A _' ey - -

Get Records Loop
Based on Criteria Begin Loop on

These Records
After Last Item

Assignment
Add draft to
collection

Update Records
Finalize the changes

Pucynox 2.8 — [Ipuknan mukiny B Flow

AJITOpUTMHU 00POOKHU MOAiN € KIIOYOBUMU JJIsl aBTOMATHU3AIII1 /1M1 Y BIAMOBIIH Ha
neBHl momii. OO6poOka mopiii — me mpolec, SKUM NpuiiMae 1moaii abo MOTOKH IMOJIH,
aHaJi3ye iX Ta BUKOHye aBroMaTuyHi aii. [logis — e Oyab-sika momis, 1m0 Bi10yBa€eThCS B
YITKO BHW3HAUCHMA dYac 1 MOXKe OyTH CHeIliadbHO 3apeecTpoBaHa. AHaTI3 MOXKe
IPYHTYBAaTHCsl Ha 3a3[ajeriib BU3HAYEHHX pIIICHHAX a00 CKIAIHIMIUX aJropuTMax
MaIIMHHOTO HaBYaHHSA. J[ianma3oH MOXJIMBUX 1M BapIIOETHCS Bl CTBOPEHHS HOBOI MOJIL
710 3MIHU KJIIEHTCHKOTO JIOCBiMY 1 MacmTaObyBaHHS XMapHUX PECYPCIB.

[linmpueMcTBa 3a3BM4ail MarOTh TPU OCHOBHI THUIM TOJINA: Ol3HEC-TpaH3aKIIil
(3aMOBNICHHST KJII€EHTIB, OaHKIBCHKI [JI€MO3UTH), 1H(OpMaliliHi 3BITH (OHOBJIECHHA B

COITIaJILHUX MepeXkax, PUHKOBI JaHl) Ta naaHi IHTepHery peueir (iHopmalris Mpo
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Miclie3Haxo/keHHs Ha ocHoBl GPS, temneparypa Big agaruukiB). OOpoOka mojiid
JI03BOJIIE TIIKIIOYATUCS JI0 PI3HUX JDKEpeN JaHuX, HOpMali3dyBarTd, 30aradyBaTl 1
dbineTpyBaru iX. [licas nporo momii MokHa CHiBBIAHOCUTH Ta JI0OJaBaTH KOHTEKCTHI JlaHi
JUTSI TIPaBUJIBHOTO iX iHTeprpeTyBaHHA. [10TiM 3acTOCOBY€ThCS O13HEC-JIOTIKA 1 TIPaBUIIa B
peXHMI peaJlbHOr0 4Yacy a0o MalllMHHE HaBUaHHS I 3amycky aiid. OOpoOka mosiid
J03BOJISI€ pearyBaTH Ha MOZAll, MOKH iXHs LIIHHICTH 11I€ BUCOKa. BOoHa nepeTBoproe aHi Ha
nii Ta Hajmae O613HEC-KOpHUCTyBa4aM MOXKJIMBICTh BU3HAYATH MpaBuUiIa JJIsl BUKOHAHHS M,
110 HaJla€ KOHKYPEHTHY TiepeBary (puc. 2.9).

B Hamomy BuNaKy aJroputMu OOpOOKM MO 3a0e3MeuyioTh pearyBaHHs

CHUCTEMHM Ha PI3HOMaHITHI MOJii, TaKl K CTBOPEHHs, OHOBJICHHS, BU/IaJICHHS 3aluCiB 200

. . . [12]
B3a€MOJIisl KOPUCTYBaya 3 iHTepdercoM.

EVENT AUTHORING  ANALYTICS EVENT
SOURCES CONSUMERS

EVENT PROCESSOR

TRANSACTION

RECORDS ACTIONS

EVENTS RULES ENGINE EVENTS

loT DATA ALERTS

w

BUSINESS MACHINE LEARNING
METRICS LOGS

OPERATIONAL CONTEXTUAL AMALYSIS

METRICS

Pucynoxk 2.9 — [Ipuknan oOpoOku momiit

Aaroputvu ¢iasTpanii Ta cOpTyBaHHSI BUKOPUCTOBYIOTHCS JIJISI OpraHi3alli Ta
onTuMizailli 0OpOOKH JaHMUX, JO3BOJISIIOYM IMBHJAKO 3HAXOAMTH HEOOXigHI 3amucu Ta
BIIOOpaxkaT iX Yy BIACOPTOBAaHOMY NOPAAKY a0o0 BiA(UIBTPOBYBaTH 3a IEBHUMHU
ymoBamu (puc. 2.10). V cepemoumii Salesforce Triggers ta Flows, anropurmu
¢iapTpanii Ta COPTYBaHHS BUKOPHUCTOBYIOTHCS JUIsi OOpPOOKHM JaHMX BIANOBIAHO 0
3alaHX YMOB Ta TOpsAKY. Y morokax Salesforce mMoxHa BUKOPHCTOBYBATH yMOBHI

eJIeMEeHTH, Takl K "YMOBHUI omepatop", s GUIBTpalii BXIIHUX JaHUX Ta KEpyBaHHS

. [13]
JIOT1KOIO ITOTOKY.
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Hierarchical verification

Example. Say we want to find the pattern P = aaabbbcccddd in the text T =
xxxbbbxxxxxx with at most k = 3 differences. The pattern is split into four pieces
p! = aaa, p? = bbb, p3 = ccc, p* = ddd. We search with k = 0 errors in level 2 and

find bbb.
level O aaabbbcccddd with k=3 errors
/ \
level 1 aaabbb cccddd with k=1 errors
/ \ / \
level 2 aaa bbb ccc ddd with k=0 errors

Pucynok 2.10 — Ipukiian aroput™My COpTyBaHHS

Jlorika mapmpytu3anii B Salesforce Bu3Hauae, sk 00'ekTH, 3amucu ado ii
MOBHHHI OyTH MapIIpyTH30BaHI ab0 HampamjeHl BIAMOBIIHO JI0 MEBHUX YMOB abo
KkputepiiB. lle Moke BKIIIOYAaTH aBTOMAaTHMYHE HANpPaBJICHHS 3alUCIB /0 BIANOBIIHOIO
BIIJILTY JUIsI 0OOpOOKH, PO3MOALT MOTCHIIIHHUX KIIEHTIB MK PI3HUMHU MEHeKepamMu abo
HaJaINTyBaHHS MUIAXIB B3aemonii 3 kiieHToM y Mexax CRM. Ochb nesiki OCHOBHI
KOHIICTIIIIT Ta CTpaTErii JIOT1KA MapIIpyTH3aITii:

e VYMOBHI mepexofu: BUKOPHCTOBYIOThCS i BU3HAYEHHS, Ki J1i MOBHHHI
OyTH B3$TI1 B 3aJIC)KHOCTI BiJ] IEBHUX YMOB a00 KPUTEPIiB.

e KOMITOHEHTH PO3TalTy’)KeHHS: BUKOPHCTOBYIOTBHCS JUIsl CTBOPCHHS CKJIATHUX
JIOTIK MapIIpyTU3allil 3 BUKOPUCTAHHSIM KUIBKOX YMOB Ta MEPEXOIIB.

e VYMoBHI fii: BusHayatoThCsi yMOBH1 BUpa3u AJii aBTOMAaTHYHOTO BHUKOHAHHS
MIEBHUX JIIM B 3aJIGKHOCTI BiJ] 3HAYEHB IOJIIB a00 CTaHy 3aIlucy.

e Buxonanusi Apex-koxy: Jlo3Boisie BUKJIMKATH BIACHUM Apex-Kom s
CKJIATHUX OOYMCIIEHD a00 Ilii.

Jlorika MapuipyTu3alii JomoMarae ONTHMI3yBaTH poOodl Mpouecu Ta

aBTOMaTH3yBaTH OOpOOKY daHUX, €(EKTUBHO PO3MOAUIATH 3aBIAaHHS Ta PECYpCH Mixk
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PI3HIMH YICHAMH KOMaHIHW, a TaKOK 3a0e3MeunTd IMBHUAKE Ta TOYHE OOpOOICHHS

. . - ey . . . [14]
KINNE€EHTCHKHUX 3allWTI1B, IMMOKPAIIYIOYHX 1XHIM JOCB1J B3a€EMO/I11 3 OpTraH13alll€ro.

AJITOpUTMH  BaJigamii BUKOPUCTOBYIOTHCS JJIA TIEPEBIPKM  MPABUIBHOCTI
BBEJCHUX JAaHUX Ta 3a0e3lmedeHHs iXHBOI BIAMOBITHOCTI MEBHUM KPUTEPIAM YU
npaBuiaM. Y cepenoBuili Salesforce, anroputmu Bamifaiii BHUKOPHUCTOBYIOTHCS IS
rapaHTii, 10 JaHi, BBEJEHI KOPUCTyBadyeM ab0 aBTOMATUYHO 3reHEPOBaHi, BIJMOBIIAI0Th
OYlKyBaHUM BUMoOTaM. Bamimaris BaxuiiBa Jj1st 3a0€31MeUeHHsI TOYHOCTI, MPAaBHIILHOCTI Ta
HaJIiHOCTI AaHuX y cucremi Salesforce, momomararoun 3a0e3MeYUTH BIAMOBIIHICTH

BUMOTaM Bamioro 0i3Hecy Ta 3abe3neuyroun e(eKTUBHY poOOTY Ballloi opraHizaiii (puc

2.11).

Create Lead

Name

First Name

Muhammad

Last Name

Tsumbul

Company

KMUCA

Phone

helld

Your entry does not match the allowed pattern.

MNext

Pucynok 2.11 — Ilpuxmnan Bamiganii B Salesforce Screen Flow

OnTumizanilini  ajaropuTMu BITITpalOTh KJIIOUOBY pOJIb y  TMOKpAIlIEHHI

IPOAYKTHUBHOCTI, IIBUIKOCTI Ta €PEKTUBHOCTI pOOOTH MPOrpaMHOro 3ade3meueHHs. Y
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e(eKTUBHE BUKOPUCTAHHS PECYPCIB Ta MIHIMI3yBaTl 4yac 0OPOOKH JIaHUX.
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Salesforce, omnTumizaiiiiHi aaTOPUTMH  JOMOMArarOTh 3a0€3MEUYUTH
[16]

Onrtumizamiss 3anuTiB: BUKOpUCTaHHS 1HJEKCIB Ta MAKETHUX 3alMTIB JJIs
MOKpaIeHHs MBUIKOCTI 00pOOKH JTaHUX.

Ontumizamiss uukiaiB:  Minimizamis DML omepamiit 'y nukiax Ta
BUKOPUCTAHHS OUTBII €PEKTUBHUX aITOPUTMIB IIUKIIB.

Onrtumizamiss poOOTH 3 MaM'sATTIO: YIpaBIiHHA 00'€éMOM JaHUX Ta
YHUKHEHHS HEMOTPI1OHOT KOTIFOBAaHHS JIaHKX.

KemyBanus nanux: 30epiraHHsi 4acTO BUKOPUCTOBYBAHMX AAHUX Y KEIIl JIJIst
IIIBUIKOTO JTOCTYITY.

[IpodinroBaHHA Ta MOHITOPUHI: BHKOpPUCTaHHS 1HCTPYMEHTIB JJId

imeHTrdIKaIil Ta BUPIIMICHHS] HAMOUTBIIT BUTPATHUX OTEPaIliil y KOi.

Arperauisi JaHMX — II¢ Mpoliec 30upaHHs 1 00'€eTHAHHS JaHUX 3 PI3HUX JHKEPEIl

JUIsl OTpUMaHHs 3BeeHOl 1HpopMalii. ¥ Salesforce arperanis 1aHMX BUKOPHUCTOBYETHCS

JUIsL CTBOPEHHS 3BITiB, 1H(MOOPMAIIMHUX MaHenel (IemobopaiB) Ta IHIIWX aHATITHYHHX

IHCTPYMEHTIB, Kl IOIOMararoTh B IPUIHSATTI O13HEC-PIIICHb.

[17]

Ocbp sIKi MOXKJIMBOCTI HaJa€ arperaisi JaHuX:

[TincymoByBanHs: B mporeci cTBOpeHHS €KpaHHHUX TIOTOKIB MOXKHA
BUKOPUCTOBYBATH €JIEMEHTH JJI1 IMIJCYMOBYBaHHS 3HAu€Hb IIOJIB.
Hanpuknaz, miipaxyHOK 3arajibHOi CyMH HPOJaXKiB 3a IEBHUN MEPIO.
Cepenne 3HaueHHs: OOUMCIEHHS CEPEIHBOIO 3HAYEHHS BBEICHUX
KOPUCTYBaueM JaHUX ab0 JaHUX, BUTATHYTUX 3 0a3H JaHUX.

MakcumyMm 1 MiHIMyM: Bu3HaueHHsS MaKCHMaJbHOTO a00 MiHIMAJIBHOTO
3Ha4YEHHA cepen Ha0opy JaHMX, TAaKMX SIK MaKCHMajbHa BapTIiCTh yroau ado
MiIHIMaJbHUM Yac BIATYKY KJII€HTA.

[Migpaxynok 3amuciB: IligpaxyHOK KIIBKOCTI 3amMCiB, IO BiJIMOBIAAIOTH

MEBHUM KPUTEPISAM, HATPUKIIA, KUTbKICTh BIAKPUTHX 3asIBOK MIATPUMKHU.
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e Arperamis 3a rpynamu: [pynyBaHHS JaHUX 32 MEBHUMH KpPUTEPISIMH 1
OOYMCIIEHHS MIJICYMKIB JJI KOXHOI IPyIY, HAlIPUKJIaJ, MIJCYMOK IPOAaXiB
32 KO)KHUM PETi0OHOM.

e Arperauis B peadbHOMy 4Yaci: BUKOHaHHA CKIAQOHMX arperauiiHux
oOuMciieHb B pealbHOMYy uaci Ha MoBl Apex. Hampuknaa, oHOBIeHHS
3arajgpHOT KUTBKOCTI TMPOJAXKIB KIIEHTA MPU KOKHOMY JIOJIaBaHHI HOBOI
yTOZIH.

e Kpoc-o0'extHa arperainis: OOYUCIECHHS MIJICYMKOBUX 3HAYE€Hb M1 PI3HUMHU
o0'ekramu Salesforce. Hanpuknan, oO4unMcieHHs 3arajJbHOI CyMHU BCIX YIOA

JUTSL TIEBHOTO OOJIIKOBOTO 3aITUCY.
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3. MIPOEKTHI PIIIEHHSA. PO3POBKA ITPOI'PAMHOI'O
3ABE3IIEYEHHA

3.1 Onuc NpoeKTHUX pillieHb 3 MPOrPAMHOI0 3a0e31eYeHH s

Apex - MoOBa IpOrpamMyBaHHS, IO IIUPOKO BUKOPHUCTOBYETHCS B EKOCHUCTEMI
Salesforce st po3poOKM Pi3HOMAHITHUX JOJIATKIB Ta HAJAIMTYBAHHS (YHKITIOHAITY.

Apex BUKOPHUCTOBYETHCS TIpOTrpaMicTaMu JJIsi CTBOPEHHS BeO-CEpBICiB, K1 MOXYTh
BUKJIMKATHCS 30BHIIMHIMA CHUCTEMaMHU JJIi OTPUMaHHsS a00 OHOBIICHHS JaHUX, Ta
BJIacHUX JoAatkiB y Salesforce, Bkio4arouu po3mupeHHs (YHKIIOHATY MOIYIB,
CTBOPEHHS KOPHCTYBAIlbKUX 1HTepdenciB Ta peanizaiio O0i3Hec-Joriku. Takox Apex
BUKOPUCTOBYIOTh JIJIsl aBTOMAaTH3allli O13HEC-IIPOIIECIB, TAKUX K aBTOMaTUYHA T'eHepallist
Ta OHOBJICHHS 3alHCIB, PO3paxyHKH, BIJIPABICHHS CIOBIIIEHb TOMIO. [HTErpyroTh 1
30BHIIIHI CUCTEMH, BHUKOPUCTOBYIOUM pi3HOMaHITHI APl Ta cepBicu, 1e a03BOIIsIE
OoOMIHIOBAaTUCS JaHMMHU Ta I1HTerpyBaru Salesforce 3 iHmUMEU Oi3HEC-TIpoIECaAMHU.
Peanizytors Tpurepu, siki B Apex BHUKOPUCTOBYIOTHCS Ui BUKIMKY JIOTIKH i 4ac

J0JJTaBaHHs, OHOBJICHHsI a00 BHJajieHHs 3anuciB y 0a3l nanux Salesforce. HaBiTh BiacHi

. o . [18]
MCXaH13MHU aYTeHTI/I(I)lKaHII KOPUCTYBa4d1B € MOXIINBUMHU 3 Apex.

Tpurepu (Triggers) — Tpurepu B Salesforce € kinbleBUMU 0O0pOOHUKAMH, SIK1
ABTOMATUYHO BUKOHYIOTH [Iii ITiJT YaC BUKOHAHHS TICBHUX IMOiH. BOHU BUKOPHUCTOBYIOTH
MOBY IIporpaMyBaHHS ApeX Il BUKOHAHHS ]Ik, TaKUX SK BHECCHHS 3MIH JI0 3aIlHCiB
6a3u nanux Salesforce, BiJipaBKa CHOBIIIEHb, OOUUCIICHHS TOJIIB TOIIIO.

IMoroxku (Flows) — 1me 1HCTpyMEHT s aBTOMaTu3aiii Oi3Hec-TiporieciB 0e3
notpebu B mporpamyBanHi. 3a gonomoroio Flow Builder mokHa cTBOproBaTu CKiaaHi
NOTOKU JIOTIKM, L0 BKJIIOYAIOTh Y ce0e YMOBH, IUKJIM, 3aUTH 10 0a3u JaHUX TOUIO.
[ToToku MO3BOJSAIOTH ABTOMATH3yBAaTU PyTHUHHI omeparliii Ta 3a0e3neuyoTs e()eKTUBHICTh
po6otu B Sales Cloud.

3Bitu (Reports): Lle iHCTpyMeHT, sSikuil 103BOJIIE BaM CTBOPIOBATH Ta MEPEemsiAaTH
3BITH Ha OCHOBI JlaHUX, 30epexxennx y Salesforce. Bu moxkere cTBOproBaTy pi3HOMaHITHI

TUIU 3BITIB, BPAaXOBYIOUM pI3HI TOKAa3HUKHU, (PUIBTPU, TpymyBaHHS Touo. Pemoptu
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MOXYTh OyTH KOPHUCHUMHU IS BIJICTe)KEHHS MPOAAXKIB, MAPKETUHTOBUX KaMITaHIMH,
00CITyroByBaHHSI KJIIEHTIB TOIIIO.

Hemoopa (Dashboard): Ile iHCTpyMeHT 1jisi Bizyasizallii JaHUX, SIKUH J103BOJISIE
BaM CTBOpIOBaTH rpadiku, giarpamMu Ta TaOIUIll HA OCHOBI JaHUX 31 3BITiB Salesforce.
Jembopay 03BOJISAIOTL 310patu pi3HI Tabiuill Ta rpadiku Ha OIHIM CTOPIHIN AJIS
MIBUKOTO TIEPETISITY KIIOYOBUX METPUK Ta TPEHIIB.

IIporno3 (Forecast): Salesforce Takox Hamae 1HCTPYMEHTU HJisi MPOTHO3YBaHHS
npoAaxiB. Bu Mokere aHamizyBaTh JaHl MPO MPOAAXI, ICTOPiIIO KIIEHTIB Ta 1HIII
dakTopu AJIT TPOTrHO3YBaHHS MalOyTHIX mponaxiB. [IporHo3u MOXyTh OyTH KOPUCHUMH
JUTS TUTaHYBaHHS BUPOOHMIITBA, 3aKyIiBENIb, PEKJIAMH Ta 1HIIIMX aCTIEKTIB O13HECY.

VYci i iHCTPYMEHTH JONIOMAararoTh KOMITaHIsSIM OTPUMYBATH LIHHI 1HCAWIU 3 JaHUX

Ta MPUIMATH Kpallll yIPaBIiHCHK] PIIICHHS.

3.2 Po3po0ka KOMIIOHEHTIB IPOrPaMHOro 3ade3neyeHHst

3.2.1 ABromaru3ailisi npouecis

OCHOBHMMHU KOMITOHEHTaMM aBTOMAaru3allli Hamoi cuctemMu Oyno oOpano Iloroku
Ta Apex Tpurepu OCKUIbBKM BOHHM 3a0e3rnedyroTh HallOuibluii pesynbrar. [lounemo 3

aBTOMaru3allii CTBOPEHHS J1A1B, JUis 4oro Mu Bukopuctaiu Screen Flow (puc. 3.1).
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Screen Flow
Start

|
I
New Lead

Screen

|

I
Create Lead

H Create Records
|
I

0"

Pucynok 3.1. Ilotik "Lead Creation Flow"

OCHOBHMMHU KOMIIOHEHTaMHM HAmoro notoky € "Expan" Ta enemeHt "CrBoputHn
sammc". "Expan" (Screen) enement, mo € iHTepdercoM, SKUNA BiIOOpaKaAETHCS
KOPUCTYBAYeBI I1iJl YaC BUKOHAHHS MOTOKY. Y HamoMmy Bunaiky, "Expan" "Lead Creation
Flow" mictuth popmy, 1€ KOpUCTyBad MOKE€ BBECTH JaHI PO HOBOTO JIija, TakKi K iM's,
opranizartis, Tenedon (puc. 3.2). "CrBoputu 3anuc" (Create Records) — 116 KOMIIOHEHT,
10 BIJIMOBIAA€ 3a CTBOPEHHS HOBOTO 3aIluCy JJIsl JiiJIa B HAIlIill CHCTeM1 Ha OCHOBI JIJAHUX,

BBEJICHUX KOpUCTyBaueM (puc. 3.3).



Edit Screen
€ Phone «”
Lead Creation Flow
*API Name
[ Phane ]
Name “Label o
First Name
Phone
[ First Name ]
Pattern
Last Name °
ANdI{10,15 ]
[ Last Name ] [ helt !
Placeholder text 0
Company Enter value or search resources... Q ]
[ ] Read Only 0
Enter value or search resources... Q ]
Phone
[ ] Required 0
Enter value or search resources... Q ]

e ncel m

Pucynok 3.2 — HanamrryBanns 06’exty "Expan"

(B momi "Pattern" mponucanu nepeBipKy, O NPUXMAE JHILIE YUCIOB] 3HAUECHHS )

Edit Create Records
Create Lead (Create_lead)

How to Set the Record Fields
O Use all values from a record

@ Use separate resources, and literal values

Create a Record of This Object

*Object

Lead

Set Field Values for the Lead

J

]

]

Field Value
Company ] « [Aa Company X

Field Value

[ FirstName ] <« [[Aa Name > First Name X]
Field Value

[ LastName ] &« [[Aa Name > Last Name X]
Field Value

[ Phone ] &« [Aa Phone = Value X

]

<+ Add Field

D Manually assign variables

Pucynok 3.3 — HanamryBanns o6’ ekry "CtBoputu 3anuc"

VY pa3i po3miiieHHs 11i€i GopMHU Ha CTOPIHIIL JJI CIIOXKMBava, a He 0€3M0CepeIHbO

46

y BIIAUT OpoAaxiB, a00 IpHU BEIMKOMY MOTOII JIi/IIB MOKE BUHUKHYTH CUTYallis B SIK1i
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i Oyle He MOMIYEHO Ta HE B3ATO B ONpAIfOBaHHS. 3a/i YHUKHCHHS TaKOi CHUTYyaIlii
oyno pospobneno Trigger Flow, mo aBToMatnyHO CTBOprO€ 3aBaaHHs "OrmpalroBaTu

HOBU nia" (puc 3.4).

Record-Triggered Flow
Start

R
Run Immediately

| S
|

- Create Task for New Lead
H Create Records
O End

Pucynok 3.4 — [lotik "CtBOpUTH 3aBAaHHS AJI1 HOBOTO Jiijga"

OCHOBHUM KOMIIOHCHTOM, sK 1 B MHWHYJIOMY BHIIQJIKy BHCTYyIIa€ CJIICMCHT

"CtBopuTH 3amuc", ajie B IIbOMY BHUIMAJIKy BiH BXKE HE KOITIO€, a TeHepye aaHi (puc. 3.5).
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Edit Create Records N bt
Create Task for New Lead (Create_Task_for_ New_[ead) |L‘

How to Set the Record Fields

(_) Use all values from a record

(®) Use separate resources, and literal values

Create a Record of This Object

*Object

Task

Set Field Values for the Task

Field Value

| ActivityDate ‘ &« “E Current Date X| ‘ ‘ L |
Field Value

| Priority ‘ &« ‘ High ‘ ‘ o |
Field Value

| Status ‘ &« ‘ Not Started ‘ ‘ o |
Field Value

| Subject ‘ &« ‘ Follow up on new lead ‘ ‘ o |
| <+ Add Field |

[_] Manually assign variables

Pucynok 3.5 — HanamtyBanus 06’ exty "CtBopuTH 3amnuc”
(HanamrroBaHo 3arioBHEHHS TOJIIB HACTYTHUM YHHOM:
Hara: notouna, [Ipioputet: Bucokuii, Craryc: He posmnoudaro, Tema: CiaigkyiTe 3a HOBUM

J7TOM)

Hactynaum kpokom ctBopuin Apex Tpurepu (Kon HaBeneHo B momatky A) miid
CHPOIIEHH poOOTH 3 yrojam Ta OB’ S3aHUMM 3 HUMHU akayHTamu. Ilepuuit Tpurep
BIJIMOBIJIAE 32 0OPaxXyHOK CyMH YCIX yroJi 3 IEBHUM akayHTOM. Tpurep cripaiboBye MicCis
BCTaBKH, OHOBJICHHSI, BUAAJICHHS 200 BITHOBJICHHS 3anuciB y Tabmuii "Opportunity”. Bin
00YHuCITIOE 3arajibHy CyMy cyM TmomiB "Amount" i KOXXHOTO OOJIIKOBOTO 3amucy 1

ononitoe noiie "Total Opp Amount c¢" y BinoBigHOMY 00J1IKOBOMY 3amnuci (puc. 3.6).
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Account o
& University of Arizona |4

Total Opp Amount

240 000 s

Billing Address

888 N Euclid 4
Hallis Center, Room 501

Tucson, AZ 85721

United States

Tucson

A7

PucyHok 3.6 — 3arajgpHa cyma CyM yrojl Ha akayHTi

Hpyruil Tpurep BIANOBITAE 3a 3aKPUTTA YCIX CTApHX yroj, 110 He Oyiau BUTPaHI.
Bin copanpoBye micisi OHOBIIEHHS OOJMIKOBUX 3amuciB Tumy "Account", 30upae
imeHTudikaropu OOTIKOBUX 3aMHCIB, SKi Oy 3MiHEHI B TIOTOYHINA Omeparii OHOBJICHHS
MICJISl YOr0 BUKOHYE 3aluT 70 0a3u JaHUX IS MOMIYKY YTOf, MOB'SI3aHUX 3 OOJIKOBUMHU
3anucamu, Mo OylM OHOBJIEHI, AKIIO 3HaWAeH1 yronu Oynu crtBopeHi Outbmie 30 1HIB
tomy 1 He Burpanu (Craryc He "Closed Won"), ix ctaryc onoBmtoetbest Ha "Closed Lost",
31 3a3HAaUYCHHSM NMpUYUHKU BTpat "Timing", Ta BCTAHOBIIOETHCS MOTOYHA JlaTa 3aKPUTTS.
OTxe, Tpurep JomnomMarae aBTOMaTHYHO 3aKpUBATH CTapl yroJu 3 BIANOBIIHUM CTaTyCcOM

Ta MPUYHUHOIO BTPATH, SIKIIIO BOHU HE OyNiu BUTpaHi npoTsroMm 30 [HIB MiCJsl CTBOPEHHS.

3.2.2 HanamryBaHH1 iHTepgeiicy kKopucTyBaya

3aBnsku BOyHOBaHMM IHCTpyMeHTaMm Salesforce mMaeMo MOXIWBICTH HE TUIBKH
aBTOMATHM30BYBAaTH TMPOIECH, a W HaJAMTyBaTH 3pydYHI €JIIEMEHTH iHTepdeiicy, o
BIJIIFPAIOTh HEMATY POJIb B MIBUAKOCTI Ta 3pyYHOCTI pOOOTH.

HalronoBHINOW CTPYKTYpOIO KOPHUCTYBAIbKOrO iHTEepdency, € JOMallHs
cTopiHka. [loMamHs CcTOpiHKa — 1€ T€ 3 YOro MOYMHAETHCS JCHH MpalliBHHKAa. Bona

NOBUHHA OyTH YITKO CTPYKTYPOBAHOKO Ta IHTYITUBHO 3pPO3YMLIO0, I[00 KOPUCTYBAY MIT
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MIBUJIKO 3HANTH MOTPiOHY iH(opmariito. BaxmnBo, o6 BoHa He Oyria mepeBaHTaKEHOIO
3aiBUMU €JIEMEHTaMH, aJKe 116 MOXKE BIJIBOJIIKATH 1 YCKJIaJHIOBAaTH poOoTy. s Hamoi
CTOpIHKH Oy/0 00paHO HACTYIIHI ejaemMeHTH (puc. 3.7):

e CrHuCOK OCTaHHIX BUTPAaHUX YTOA: CIHCOK BUTPAHUX YTOA € HE TUIbKH
IHCTPYMEHTOM aHAJITUKH, a ¥ BAKJIMBUM MOTHBAIIHHUM KOMITOHEHTOM, 1110
CIIpHUSIE MM1IBUIIIEHHIO KOMAHIHOTO JIyXy Ta BMOTMBOBAaHOCTI MPAIliBHUKIB.

o JlemOopa: pembops € TOTY)KHUM aHAJTITUYHUM 1HCTPYMEHTOM, IO
J03BOJIA€ 30MpaT B OJHOMY MICII 1 Bi3yalli30BYyBaTH JIaHl 3 HABaKJIUBIIIMX
3BITIB. 3TiIHO HAIUX MOTPed, HAa AemOopiA TMOMIIIEHO 3BIT y BHIISII
Tabnmuil Ta "moHYMKOoBUU" Tpadik. Tabmuis mokasye cymy CyM Yyroja Ha
aKkayHTI, a TakoX BiZOOpaka€ PpEWTHHI, JHaTy OCTaHHIX 3MIH Ta iM’s
obmikoBoro 3amucy. I'padik, B CBOIO uepry, Mmoka3ye peajbHE BiIHOIICHHS
OpOrpaHUX Ta BHUTPAHMX YTOJ, BHUKOPUCTOBYIOUH, SK BiJICOTKOBE
BIJIHOIIIEHHSI, TaK 1 TPOIIIOBI CYMH.

e EkpaH cTBOpeHHS HOBOro jijna: EkpaH CTBOpeHHS HOBOIO Jiijja J03BOJISIE
MIBUAKO Ta 3PYYHO JOAATH HOBOIO MOTEHLIMHOIO KIIEHTA 10 CUCTEMHU.
3aBISKM IHTYITUBHOMY 1HTEp(eicy, KOpUCTYBaYl MOXKYTh JIETKO 3allOBHUTHU
BCl HEOOXI1JIHI JIaHI Ta CTBOPUTH HOBHUM 3aIvc, 3a0e3Meuyrodu, 100 KomaHa
MOTEHI[1iHA MOXJIUBICTh HE OyJia BTpavyeHa.

e (Cnucok 3aBnanb: CIUCOK 3aBJIaHb B1100pakae MOTOYHI 3aBIaHHS CTAHOM Ha
ChOTO/IHI, 3a0e3Meuyroun 3pyYHUN IHCTPYMEHT AJisl BIJCIHIJKOBYBaHHS Ta
ynpaBiaiHHg pooounMu 00o0B'si3kamu. KopucTtyBadui MOXyTh GauuTH BC1 CBOL
3aBJIaHHS B OJHOMY MICIi, BKJIIOYAaIOUM TEPMIHU BUKOHAHHS, IPIOPUTETU Ta
craryc. Lle mo3Bomsie nerko TIaHyBaTd poOOUYMi JIeHb, MIHIMI3YIOUU PU3HK
NPOMYCKY BaXHMBHX 3aBaaHb. CIHMCOK 3aBAaHb JOMOMAarae miATpUMyBaTu
BUCOKMH pIBEHb OPraHi30BaHOCTI Ta €(EeKTHUBHOCTI, MI0 CIpHE
CBO€YACHOMY BUKOHAHHIO BCIX POOOYHMX 0OOB'S3KIB.

® AcCHCTEHT: ACHUCTEHT € IHTEJIEKTyaJlbHUM I1HCTPYMEHTOM Ha JOMAaIIHIN
CTOpIHLI, KU J0moMarae KOpUCTyBayaM €(EKTHBHIIIE BUKOHYBAaTH CBOIi

3aBIaHHS 3a JOTIOMOTOIO MEPCOHATI30BaHUX PEKOMEH/ Al Ta HaraayBaHb.
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ACHCTEHT aBTOMAaTHYHO aHaJI3y€ JlaHl Ta MPOIOHYE HACTYIHI KPOKH st
JOCSTHEHHST HaWKpalux pe3yibrariB. BiH Haragye mpo BaxJiMBi 3ycTpiui,
3aBIaHHS Ta TEpMIHM, 3a0e3Neuyroud, W00 MpaliBHUK HIYOTO He
MPOMYCTUB. ACHCTEHT TAaKOXK MOXeE MOMEepeKaTh MPpo MOXKIMBI IpoOIeMu
Ta MPOMOHYBATH PIIICHHS, JOTIOMAararouy MpuiMaru oOIPyHTOBaH1 PIIIICHHS

Ha OCHOBI aKTyaJIbHUX JaHUX.

’ [ search FEa?2eca @®

b Sales Home  Opportunities Leads v  Tasks w Files ~  Accounts Contacts ~  Campaigns Dashboards Reports Chatter ~ Groups ~  Calendar People Cases v Forecasts rd
H

Opportunities Create Lead

Printable View |
Won

Q_ search this fst IEE Name

First Name
|

3+ items - Sorted by Opportunity Name - Fitered by All opportunities - Closad, Won - Updated Aekinka cekyHa Tomy

[] Opportunity Name T ~ | Account Name ~ | Amount ~ | Close Date v | Stage v | Op.. v

[Fust name \
1 [] Burlington Textiles Weaving Plant Gen... Burlington Textiles Corp of America 235000,002 17.042024 Closed Won ROV... ) et Name
2 [] Edge Emergency Generator Edge Communications 75000,00 2 18022024 Closed Won ROV... &3] ‘ Last Name ‘
3 [ Edgesta Edge Communications 60 000,00 2 26042024 Closed Won ROV... ) Company
Dashboard
Open Refrash Subscribe v N
Qo Sales Dashboard " Phane
As 0f 23 Tpa 2024 p., 22:39-Viewing as Rostislav Ovdii ‘ ‘
Account Opp Amount Y Opportunities Loss/\Win ® (ad
for this and previous FQ
Account Name Rating Last Modified Date Total Opp Amount + Ste . J—
Sum of Amount Today's Tasks ‘ v ‘
United il & Gas Corp. Hot 3u Closed Won @ e
Warm 2400 Closed Lost [ Follow up on new lead | Today
Varr 235¢
e View All
2 100« e
21.05.2024 15 21,6m Assistant
Hot 10.05.2024 R

10052024 R N New lead assigned to you today ‘ = | x ‘
v Muhammad Tsumbul

View Report (Account Opp Amount)

= To Do List

Pucynok 3.7 — JlomaiHs cTopiHKa BiAAUTY TPOIaXKiB

Takoxx Oyno namamrToBano iHcTpyMeHT "lIpornosu" (Forecasts), mo mo3Bosisie
NeperisHyTH TporHo3 cyMm yroxa (puc. 3.8). lleit iHCTpyMeHT Hajae 3py4yHUM croci0
OI[IHUTU MaOyTH1 JOXOJH, JOTIOMAararoud KOPUCTyBauyaM IJIaHYyBaTH CBOIO AISUTBHICTD 1
CTaBUTU peanicThuHi 1. [I[porHo3u HagarOTh OTIISA MOTEHIIIWHUX YTOJ, 10 J03BOJISE
Kpallle po3yMiTH, Kl YOI MarOTh BUCOKHU IIAHC Ha YCHiX, 1 K1 001acTi MoTpeOyroTh

JIOAATKOBOI YBaru.
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H Rostislav Ovdii v Showing | February FY 2023 - April FY 2024 ¥ ] Chart ]

Opportunity Amount  Opportunity Revenue

Months Closed Only Commit Forecast Best Case Forecast

Open Pipeline

TIO:I;VIon ths - 1960 000 2 1960 000 2 1960 000 @ 1260 000 2
February FY 2023 - 0z 02 0z 80000 2
March FY 2023 - 270000 2 270000 2 270000 2 690 000 2
April FY 2023 - 0z 02 02 0z
May FY 2023 - 300002 300002 300002 oz
Showing opportunities for: Rostislav Ovdii + February FY 2023 - All Forecast Categories E]
Opportunity N... v Account Name v Amount v Close Date v Stage v Probability (%) v Forecast Cate... Vv Owner Full Name v

Y= To Do List

Pucynok 3.8 — Enement "[Iporno3n”

3.3 Onuc TeCTOBOrO NPUKJIALY

CrtBOpuMO HOBHIA 3anKc B 06a3y KIIIOYOBUX KIi€HTIB (puc. 3.9 — 3.10).

Create Lead

Name

First Mame

‘ Roslyslav ‘

Last Mame

‘ Ovdii ‘

Company
‘ KNUCA ‘

Phone

‘ 0938264858 ‘

Pucynok 3.9 — BeaeHns ganux y popMy CTBOPEHHS HOBOTO JIija

Last updated 24.05.2024 at 16:38 C'

Los
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b Home  Opportunities ,  Lleads « Tasks v Files \» Accounts »» Contacts ~» Campaigns «v Dashboards v Reports «v  Chatter Groups s  Calendar «, People v Cases \  Forecasts ¢
33: Sales PP paig p p P E
Lead
e ollow Convert New Cas:
ﬂ Roslyslav Ovdii -+ Foll H onvert ‘ Edit | New Case ‘ v J
Title Company Phone 2) ¥ Email
| KNUCA 0938264858

Open - Not Contacted ‘Working - Contacted Closed - Not Converted Converted + Mark Status as Complete

Activity Details Chatter News

| Log aCall ‘ v H New Task ‘ B newevent ‘ v H B i ‘ v ‘

Related

B We found no potential duplicates of this Lead.
Filters: All time « All activities « All types ‘ d ‘ No duplicate rules are activated. Activate duplicate rules to identify potential
Refresh » Expand Al » View Al duplicate records.
v Upcoming & Overdue

No activities to show. —
.©) Campaign History (0
Get started by sending an email, scheduling 2 task, and mor. © paig y (0)

©

No past activity. Past meetings and tasks marked as done show up here.

3.10 — 3anuc npo NOTEeHIIHHOTO KIIEHTa CTBOPEHO

O):[pa:;y TICIIS Jo0JaBaHHA HOBOI'O J'IiI[a, CIIpallbOBY€ HOTiK, 1o CTBOPIOE€ 3aBJIaHHA

"CTeX1TH 32 HOBUM MOTEHIIHHUM KilieHToM" (puc 3.11).

Task
Y, i < - D - -l
Follow up on new lead ‘ v Mark Complete || Edit Comments Change Date Create Follow-Up Task | v ‘
Name Related To
Details Related
Assigned To Status
{3 Rostislav Ovdii s Not Started s
Subject Name
Follow up on new lead 4 s
Due Date Related To
24.05.2024 s e
Priority
High 4
Created By

Last Modified By

3 Rostislav Ovdii, 24.05.2024, 17:11 8 Rostislav Ovdii, 24.05.2024, 17:12

Comments

Pucynok 3.11 — 3aBnanns "CTeXuTu 3a HOBUM MOTEHLIHHUM KJIIEHTOM".

Takox crpanpboByroTh enemMeHTH "3aBaaHHsA" Ta "AcucTeHT"' Ha JOMAaIIHIN

cTopini (puc. 3.12).
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Today's Tasks | - |
\:| Follow up on new lead | Today
View All

Assistant
N MNew lead assigned to you today ‘ = | % |

Roslyslav Ovdii

Pucynok 3.12 — Enementu "3aBnannsa" ta "AcucTeHT" HaraayroTh ONpallOBaTH

3aBgadHsa "CTeXXUTH 32 HOBUM ITOTEHIIHHUM KI1IEHTOM'".

[Ticnst onpariroBaHHs Jiijia Oyj10 KOHBEPTOBAHO B KOHTAKT Ta JIOAaHO JI0 OpraHi3aiiii,

cTBOpeHO 2 yroau (puc. 3.13).

g Opportunities (2)

(4]

KNUCA Generators Installation |E| KNUCA Generators

Stage: MNeeds Analysis Stage: MNeeds Analysis

Amount: 100 000,00 2 Armount: 300 000,00 2

Close Date: 27.06.2024 Close Date: 31.05.2024
View All

Pucynok 3.13 — Yroau

Apex Tpurep MUTTEBO TipaxoBye 3araibHy cyMmy yroa (puc. 3.14).
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Account

L KNUCA (3

'
Annual Revenue
e
Total Opp Amount
I"

400 000

Pucynok 3.14 — 3aranbpHa cyma yroj oomnikoBoro 3anucy "KNUCA"

VYsBUMO cHUTYyaIlil0, IO CTOPOHH HE JIMIIUIA Y3TOKEHOCT] MPOTATOM MICSIIA 1 Hallli
YIrOX 3acTapiiv. 3MIHUMO PEUTHHI 1bOro akayHTy. Apex Tpurep 3akpuBae yci yrogu

ctapii 30 IHIB miciig BHECEHHA 3MiH B akayHT (puc. 3.15 — 3.16).

Rating
Cold v

--Mone--

Hot

Warm

v Cold

Pucynok 3.15 — 3miHa pedTHHTY OOJIIKOBOTO 3aIucy

g Opportunities (2)

KMNUCA Generators Installation |E| KNUCA Generators |E
Stage: Closed Lost Stage: Closed Lost
Amount 100 000,00 2 Amount 300 000,00 2
Close Date: 24.05.2024 Close Date: 24.05.2024
View All

Pucynok 3.16 — ABTromMaTtn4Ha 3MiHa CTaTyCy Yrof
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3aMiHMMO cTaTyc yroj Ha Burpasi (puc. 3.17).

g Opportunities (2)

KNUCA Generators Installation E] KMNUCA Generators E]
Stage: Closed Won Stage: Closed Won
Amount: 100 000,00 2 Amount: 300 000,00 2
Close Date: 24.05.2024 Close Date: 24.05.2024
View All

Pucynok 3.17 — Burpani yroau

[Tepernsanemo, sIK yCIixX BiI0Opa3uBCS HA CTATUCTHII CKOPUCTABIIUCH ACMIOOPIOM

(puc. 3.18 - 3.19).

Dashboard
Sales Dashboard
As of 2 yep 2024 p., 18:51-Viewing as Rostislav Ovdii

Open Refresh Subscribe v

KA

Account Opp Amount “ Opportunities Loss/Win b3
for this and previous FQ

Account Name Rating | Last Modified Date | Total Opp Amount + Stage

Sum of Amount
United Oil & Gas Corp. Hot 21.05.2024 3m Closed Won @

Closed Lost @

University of Arizona Warm 21.05.2024 240k
Burlington Textiles Corp of America  Warm 21.05.2024 235K
Pyramid Construction Inc. Warm 22.05.2024 100k
Dickenson plc - 21.05.2024 15K
KNUCA Cold 02.06.2024 0
Edge Communications Hot 10.05.2024

View Report (Account Opp Amount)

View Report (Opportunities Loss/Win)

Pucynok 3.18 — JlemGop BTy IpoJaxiB 10 OHOBJICHHS



Dashboard
Sales Dashboard
As of 24 Tpa 2024 p., 18:03-Viewing as Rostislav Ovdii

Account Opp Amount o

Account Name Rating Last Modified Date Total Opp Amount +

United Oil & Gas Corp. Hot 21.05.2024 3m
KNUCA Cold 24.05.2024 400k
University of Arizona ‘Warm 21.05.2024 240k
Burlington Textiles Corp of America ‘Warm 21.05.2024 235k
Pyramid Construction Inc. ‘Warm 22.05.2024 100k
Dickenson plc - 21.05.2024 15k
Edge Communications Hot 10.05.2024

View Report (Account Opp Amount)
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QOpen Refresh Subscribe v

Opportunities Loss/Win &
for this and previous FQ
Stage
Sum of Amount
Closed Won @
Closed Lost

2610k
(20.25%)

22Mm

View Report (Opportunities Loss/AWin)

Pucynok 3.19 — JlemGopn Biainy MpoJaxiB MiCasl OHOBJIEHHS

A TakoX, OCKUIBKM yTojla OJHa 3 HAUMpUOYTKOBIIIUX, BIACOPTYEMO CITHUCOK

BUTPAHMX YTOJl 32 CyMOI0, JIIsl MoTuBallii (puc. 3.20).

Opportunities
Won

3+ items » Sorted by Amount « Filtered by All opportunities - Closed, Won + Updated aekinska cexyHa Tomy

D Opportunity Name “ | Account Name ~ | Amount ¥
1 D United Oil Emergency Generators United Oil & Gas Corp. 440 000,00 2
2 D KNUCA Generators KNUCA 300 000,002
3 |:| United Qil Installations United Qil & Gas Corp. 270 000,002

| Mew ‘ Printable View |

Q, Search this list.. || &t~ || C H I |
v | Close Date v | Stage v | Oppor... v
04.12.2023 Closed Won ROvdi (+)]
24052024 Closed Won ROvdi (+)
18.03.2023 Closed Won ROvdi (+)

Pucynok 3.20 — CriMcok BUTpaHUX yTOJ

Ha pucyHkax MoOXHa MoOayuTH, 110 CUCTEMA aBTOMAaTH3alli BIAAULY MPOJAXIB

CIIPABJISIETHCS 31 CBOIM 3aBJIaHHSAM, a CaMe: KOPEKTHO BUKOHYE YCi OUiKYBaH1 aJITOPUTMHU 3

aBromaru3anii. KoxkHe 3aBnaHHs 3 aBromaru3ailii BiIOOpaK€HO BIAMOBITHUM YHUHOM,

JEMOHCTPYIOUHM YCHIIIHY pOOOTY CHUCTEMH Yy KEepyBaHHI PI3HUMH acleKTaMH HpOLEeCy

IPOJIAXKIB.

J1o xoxHOro 3aBaHHs Oylo MiAIOpaHo CBIA METOJl BUKOHAHHS Ta CIPallbOBYBaHHS,

0 PO3MIMPUIIO MOXJIMBOCTI CHUCTEMH Ta 30umbmmio ii edexkruBHicTh. Hampukian,

BBCACHHsSA HOBOI'O Hi}la Ta aBTOMATH4YHC CTBOPCHHA 3aBJaHHA "CTeXXUTH 3a HOBUM
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NOTEHLIMHUM KIIEHTOM" JE€MOHCTPYIOTh THYYKICTH 1 TOYHICTH POOOTH CHUCTEMH,
3a0e3meuyour HEBIIKJIAIHE pearyBaHHS Ha HOBI MOxJHMBOCTI. KpiMm Toro, migpaxyHOK
3arajgbHOi CyMH Ta OHOBJICHHS CTaTyCiB YTroj JO3BOJISIIOTH MiATPUMYBATH aKTyalbHY
1H(pOpMAaIIiO B CUCTEMI, CIIPUSIOYH KPaIlliil OpraHizaiiii pooouux mpoIieciB.

Ili pi3HOMaHITHI METOJIM Ta CIIOCOOM POOOTH MIABUINYIOTh €(PEKTUBHICTD BiIILTY
OPOAAXIB Ta JTO3BOJISIOTH CUCTEMI €()EKTHMBHO KEpPYyBAaTHU Ta BIJCTEKYBATHU KOXKEH €Tall
npoaaxy. Bce 1e crpusie 30UIbIIEHHI0O TPOAYKTUBHOCTI Ta MOKPAIIEHHIO PE3YJIbTaTiB

BIJIJILTY TIPOJAXIB.
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4. TEXHIKO-EKOHOMIYHE OBIPYHTYBAHHSI PO3POGKUA

4.1 Pe3rome nmpoekTy

Ha3zBa npoekry:
Po3poOka aBTOMAaTHM30BaHOI CHCTEMH YIpaBIiHHSA IS BIAAUTY MPOAAXKIB 3

BUKOPUCTaHHIM iHCTpyMeHTapito Salesforce

Micue po3TanryBaHHA:

Tonosawmit odic: Kuis, Ykpaina.

Merta npoekTy:

OCHOBHOIO METOIO MPOEKTY € CTBOPEHHSI KOMILJIEKCHOT aBTOMaTU30BaHOT CUCTEMH
yIOpaBIIHHS BIAAUIOM MpojaxiB Ha tuiardopmi Salesforce. IlpoexT cnpsimoBaHuil Ha
onTuMi3aiiro Oi3HEC-TIPOIECiB, MABUIICHHS €()EKTHBHOCTI POOOTH KOMAHIM TPOJAXKIB,
MOJIIIIEHHST B3a€EMOJIi 3 KIIEHTaMH, a TaKoX 3a0e3ledeHHsi OIbIl TOYHOTO Ta
CBOEYACHOI0 aHali3y JaHux. BukopucTaHHs pi3HOMaHITHUX 1HCTpyMeHTIB Salesforce,

TAaKHUX JAK TPUI'CPHU Ta IIOTOKHU, JO3BOJUTH JOCATITH LIUX I.IiJ'IGI?I.

CyTb npoe€KTy:
1. AHai3 MOTOYHUX IPOIIECIB:
e [IpoBeneHHs IeTAIBHOTO ayUTy ICHYIOYHMX MPOIECIB Y BIIILII TPOJAXKIB.
e Bu3HaueHHs KJIOYOBUX MPOOIeM Ta BY3bKHX MICIb y MOTOYHHX POOOUYUX
nporiecax.
o BusHaueHHs ocHOBHMX TmoOKa3HUKIB edektuBHOCTI (KPI) mms ouinku
pE3yAbTaTIB BIPOBAKEHHS HOBO1 CHCTEMH.
2. TlpoekTyBaHHS CUCTEMHU:
e Po3poOka TeXHIYHOTO 3aB/IaHHS HA OCHOBI pE3Y/IbTATIB aHAJI3Y.
e [IpoekTyBaHHS apXiTEKTypH aBTOMATH30BaHOI CHCTEMH, BKIIFOUAIOYU

1HTerpalio HeoOXigHUX Moay/iB Ta ¢yHKi Salesforce.
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e HanamTyBaHHS CHUCTEMM BIJANOBIAHO A0 CHEUU(PIYHUX BUMOT BIIJILTY
MPOJAXIB.

3. ABromarwuzailis poIieciB 3 BAKOPUCTAHHSM 1HCTpyMeHTIB Salesforce:

e Po3poOka TpurepiB: CTBOpPEHHSI aBTOMAaTU30BaHUX TPUTEPIB IS 3aITyCKY
NEBHUX [l y CHUCTEeMI Ha OCHOBI BH3HaYeHUX yMOB. lle BkitOUae
AaBTOMATHU3AIIII0 33]1a4, CIIOBINEHb, OHOBJICHHS 3aIUCIB Ta 1HIIUX PYTHHHHUX
IPOIIECIB.

e C(CrBOpeHHS MOTOKIB: Po3poOKka aBTOMAaTM30BaHMX IMOTOKIB JIJIS YIPABITIHHS
CKJIagHUMU Oi3Hec-miporiecaMu. Lle m03BoJsie CTBOPHOBATHM IHTETPOBAHI
poboui mporecu, IO OXOIUTIOITh PI3HI eTanmu IUKIY MpOoAaxiB, Bil
reHepartii JiiB 10 yKiIagaHHs yTro/.

e HanamryBanHs nomamHboi cTopinkm: OQOpMIICHHS Ta HaIAMTyBaHHS
JOMaIHLO1 CcTOpiHKM Salesforce mns BigALTy TpPOAaXiB, MO0 BKIIOYAE
BaYKJIMBI1 BIJPKETH, CIIOBIIICHHS, 3BITH Ta 1HITY HEOOX1THY 1HGOPMAIlIO I
3py4HOi Ta €(h)eKTUBHOI pOOOTH.

4. HaBuaHHSA nepcoHaly:

e [IpoBeneHHs TpPEHIHTIB I CHIBPOOITHUKIB BIJIUTY TPOAAXKIB IIOI0

BUKOPHUCTAHHS HOBOI CUCTEMHU.
5. TectyBaHHS Ta OoNTUMI3AIIA:

e [IpoBeneHHs TeCTyBaHHS CUCTEMH y PEAIbHUX YMOBaX POOOTH.

e BusBieHHs Ta yCyHEHHS HEOJIKIB Ta MOMUJIOK.

e OmnTuMizarllis HaJIAIMTyBaHb CHCTEMHU HA OCHOBI OTPUMAHUX BIJATYKIB.

6. 3amyck Ta miATpUMKa:

e OdiriiiHMi 3aITyCK CUCTEMHU Y POOOTY.

e 3a0e3neueHHs TEXHIYHOI MATPUMKUA KOPUCTYBAUIB.

e PerynspHuii MOHITOPHUHT TPOYKTUBHOCTI Ta €PEKTUBHOCTI CUCTEMHU.

7. AHai3 Ta BIOCKOHAJICHHS:
e Perynsipuuii anani3 gocsirnennst KPI.
e BheceHHsT HEOOXIIHMX  KOPEKTHB JJIsi  MOJAJBIIOTO  ITiABUIIEHHS

€(DEeKTUBHOCTI CHCTEMH.
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e [locTtiiiHe BIOCKOHAJICHHS Ta OHOBJIEHHS CHUCTEMH BIAMNOBIIHO OO HOBUX

noTped Oi3HeCy Ta TEXHOJOTTYHHUX 3MiH.
8. OuikyBaHI pe3yJabTaTh:

e [linBuiieHHs e(EKTUBHOCTI pOOOTH BIAJLTY MPOAAXKIB: 3MEHIIICHHS Yacy Ha
BUKOHAHHSI PYTUHHUX 3aBJaHb, IIBUAKE OOPOOJICHHS JIIIB Ta MOXKIIMBOCTEH.

e [lomimmeHHs sikocTi 0OcayroByBaHHs Kii€eHTIB: IlepcoHanizoBaHuil miaxij
710 KO’)KHOTO KJTI€HTA, IBUIKA PEAKI[is HA 3alUTH Ta TPOOIIEMH.

e OnTumizarisi Oi3HEC-TpoIeCiB: ABTOMATH3AIlS KIIOUOBUX IMPOIIECIB, IO
J03BOJIUTH 3HU3UTHU KUIbKICTh TOMUJIOK Ta M1BULIUTH TPOAYKTUBHICTb.

e 30uIblIEHHS OO0CATIB MpOJaXiB: 3aBAsSKHM €(PEKTUBHINIOMY YIPABIIHHIO
MOYKJITMBOCTSIMU Ta MPOTHO3YBAHHIO.

o [lokpaiieHHs aHadMITUKKA Ta 3BITHOCTI: JIOCTYI A0 TOYHMX Ta CBOEYACHUX

JaHUX JUJIS IPUAHSTTS OOTIPyHTOBaHUX O13HEC-PIllICHb.

4.2 Ouinka puHKYy 30yTy Ta aHAJIi3 KOHKYpPeHUil

OuiHka puHKY 30yTy i aBTOMATM30BAaHOI CHCTEMM YNPABIIHHA BIIALIOM
poJaxiB, po3polIeHOT 3 BUKOPHCTAHHAM IHCTpyMeHTapito Salesforce, € kirodoBUM
€TaroM JIjisi BU3HAUYCHHS 11 KOMEpIIHHOro moTeHIiany. [le JociiKeHHsT OXOIUTIOE aHai3
r7100aTbHUX Ta JIOKABHUX TeHJeHIH Ha puHKY CRM-cructeM, 0CHOBHUX TpaBIliB PUHKY,
TEMITiB 3POCTaHHsI TOINHUTY, KOHKYPEHTHOTO CEpEeOBHIIa Ta MEPCIEKTUBHUX CETMEHTIB
KITIEHTIB.

[moGanpamnit punok CRM-cucteM JeMOHCTpYE CTiiiKe€ 3pOCTaHHS MPOTSATOM

OCTaHHIX pOKiB (puc. 4.1).
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CRM Market Size in North America
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Pucynok 4.1 — [liarpama cyKynmHOTO cepeaHbopigyHOTO TeMiry 3pocTanHs CRM B

[TiBHI4HIN AMepuii

Y 2021 pomui obecar punky ormiHtoBaBcs y $58.04 Mminbspaa i mporHO3yeThCs

nocsrHyTH $128.97 mimbsipaa no 2028 poky 31 CepeIHBLOPIYHMM TEMIIOM 3POCTaHHS

12.1%. [19]Ta1<m”1 piCT 3YMOBJICHMM TIIJBMIICHUM TIIOMUTOM Ha aBTOMATHU3allil0
Oi3Hec-mporieciB, HUGPOBY TpaHchOpMaIlil0O Ta TMOKPAIICHHS B3a€EMOBIIHOCUH 3
KJIIEHTaMHU.

Opniero 3 kmo4oBHX TeHAeHIN Ha puHKy CRM-cucrtem € mepexia 10 XMapHUX
pimiens. Xwmapai CRM-cucremMu nOponoHyrOTh OUIbIIY THYYKICTh, €KOHOMIYHY
€(eKTUBHICTh Ta JOCTYIHICTh MOPIBHSIHO 3 TpagulliiiHUMH pimeHHsaMu. Lle ocoOmuBo
BXJIMBO JIJII CEPEIHIX Ta MaIMX MIAMPUEMCTB, SIKI IMIYKAIOTh €KOHOMIYHO €(EeKTUBHI
CroCcoOM YMpaBIiHHS B3a€EMOBITHOCUHAMHU 3 KkiieHTamu. llle onHi€l0 BaXIUBOIO
TEHJICHIIIEI0 € 1HTErpallis IITY4YHOTO IHTEJNEKTy Ta MAIIMHHOTO HaBYaHHS ¥
CRM-cucremu. Inctpymentu, Taki sik Salesforce Einstein, 103BOJISIOTH KOMIIaHIsIM
OTpUMYBaTH OUIBII TOYHI MOPOTHO3M, AaHANI3yBaTH TMOBEIIHKY KIIE€HTIB Ta
NepCOHANI3yBaTH B3aeMojIi0 3 HUMH. Lle 3HauHO migBuiye eeKTUBHICTh MPOAAXKIB Ta

MapKETHHTOBUX KaMIIaHIM.
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Punox CRM-cuctem NpomoBKye NEMOHCTPYBAaTH BUCOKI TEMIIM 3POCTaHHS, IO
o0yMOBIIeHO KimbkoMa (paktopamu. llepmr 3a Bce, Bce Ouibllle KOMITAHIM BH3HAIOTH
BaKJIUBICTD aBTOMaTH3alll JUIS M1BUIICHHS e(eKTUBHOCTI Ta
KOHKYPEHTOCIIPOMOXKHOCTI. 3a JaHUMH JOCIIKEHb, CEpeHIN Ta Maauii 613HEC aKTUBHO
BrpoBakye CRM-cucteMu Uil MOKpalleHHsS CBOiX oOIepaiii, Toal K BeJIUKI
KOpIopalii LIyKaloTh 1HHOBAILIHI PIIIEHHS [Js YNPaBIIHHA CKJIAJHUMH IPOLECaMU
npoaaxiB. CeKTopu 3 HaWBHIIUM TOTEHIIAJIOM 3POCTaHHS BKIIOYAIOTH 1HQOpMAIliiHI
TEXHOJIOT11, (PIHAHCOB1 MOCIYTH, OXOPOHY 370pOB's Ta po3apiOHy TopriBmto. L1 ramysi
akTUBHO 1HBECTYIOTh y CRM-TexHomorii nisi MOKpamieHHsS B3aeMOil 3 KIIEHTaMH,
onTUMI3aIlli BHYTPIIIHIX MPOIIECIB Ta MABUIIICHHS 3arajabHO1 IPOIYKTHUBHOCTI.

Cepen mnpoBinHux mnocradainbHukiB CRM-pimens Buginsetscsa Salesforce, sikuit

3aiimae Ounbiie 19.5% puHKY 3aBASKM CBOiM MOTYXKHIM TiaTdopMi, 1HHOBAIIMHUM

pIIIEHHAM Ta MIMPOKUM MOKJIMBOCTSIM HaJaIlITyBaHHS. (201 KonkypeHntne cepenoBwuiie
Ha puHKy CRM-cucrem € nocuts HacuueHuM. Microsoft Dynamics 365, Oracle CRM Ta
SAP CRM € OCHOBHMUMH KOHKYPEHTaMH, KOXEH 3 SIKHX MPOTOHYE CBOi YHIKaJIbHI
pimenns. Microsoft Dynamics 365, Hanpukian, IHTETPYEThCS 3 IHIIMMHU MPOIYKTAMHU
Microsoft Ta mpomnonye noTyxHi aHadiTHUHI MOXIUBOCTI. Oracle CRM Bigomuii cBoiMu
MacImTabOBaHUMH PIMICHHSAMU JUIsl BETUKUX mianpueMctB, a SAP CRM nomynspuuii
cepen KOMIIaHI, 10 BXe BUKOpUCTOBYIOTh ERP-cucremu SAP. Ilompu cuiibHy
KOHKypeHIlito, Salesforce Mae kinbka KJIIOWOBHX TEpEBar, sSKi BHAUIAIOTH HOTO Cepel
iHmux. Ile BKiIroYae MMpoKy €eKOCUCTEMY JOJIaTKIB Ta IHTETpalliid, MOTY>KHI IHCTPYMEHTH
JUIsl aBTOMaTH3alli Ta aHAJIITUKH, & TAKOXK 1HHOBALIi y cepl WTydHoro iHTenekry. Kpim
Toro, Salesforce mpomoHye BUCOKY THYUYKICTh HAJNANITYyBaHb, 10 JTO3BOJISIE aIaNTyBaTH
CUCTEMY J10 cielU(pIYHUX MOTPEO PI3HUX ramy3ei.

OCHOBHMMHM IIIbOBUMHU CETMEHTaMHU [JJIsl BIOPOBADKEHHS aBTOMAaTH30BAaHO1
CHUCTEMHM YTpaBIIHHSA BIJIOM TpofaxkiB Ha 0a3i Salesforce € cepeani Ta Benuki
OIAOPUEMCTBA, $KI MpParHyTh MIJABUIIATA €()EKTUBHICTh CBOIX OI13HEC-NPOLECIB.
OcoOnuBuii 1HTEpPEC BUKIMKAIOTH KOMIIaHIi 3 Tramy3eil 1H(OpMAaIiHUX TEXHOJOTIMH,

(h1HaHCOBUX MOCIIYT, OXOPOHH 370POB'sl Ta pO3P10OHOT TOPTIBIII.
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JUis  cepenHIX MIANPUEMCTB BAXIMBHUMH € E€KOHOMIYHICTh Ta MPOCTOTA
BUKOPHUCTAHHS, TOMAlI SK BEJIMKI KOpIOpalii MHIyKaloTh TMOTYXHI Ta MacmTaboBaHi
pilIeHHS, SKI MOXYTh IHTErpyBaTHCs 3 ICHYIOUMMHU CHUCTeMaMH. Y 000X BHIIaJIKaX
Salesforce mpomoHye BiIMOBIMHI pIlIEHHS, SKI 33J0BOJBHSIOTH IMOTPeOH pPi3HHUX

CErMEHTIB KJIIEHTIB.

4.3 Ctpareriss MADKETHHTY

Crpareriss MapKETUHTY JJIsi BIIPOBAKEHHSI aBTOMATH30BAaHOI CUCTEMHU YTIPABIIiHHS
JUTSL BIUILTY TipoAakiB Ha 0asi Salesforce € KpUTUYHO BaXKJIIMBUM €TarioM JIjIsl JOCSTHEHHS
ycHixy Ha pUHKY. BOHa OXOIUIIO€ aHami3 pHHKY, BHU3HAYEHHS LUIBOBOI ayJIuTOpIi,
po3poOKy yHikanpHOT TOproBoi mpomno3uiii (USP), BuOip KkaHaliB MNpOCYBaHHS,
BHU3HAUEHHS I[IHOBOI CTparerii, a TaKOX IUIAHyBaHHS PEKIIAMHHX Ta IPOMOYTEPCHKUX
3axofiB. JleTaabHO PO3MISHEMO BCi CKJIaJ0B1 MapKETHHTOBOI CTpaTerii, CIpSIMOBAaHOI Ha

3aJTy4eHHsI OTCHIINHUX KIIIEHTIB Ta M1BUINCHHS BITI3HABAHOCTI MPOAYKTY (pHcC. 4.2).
36 |y " .
Unique Selling Proposition (USP)

What the
Customer Want

USP
What the What the
Business Competition
does Well Lacks

Pucynok 4.2 — YuikanbHa Toprosa npomno3utlis (USP)
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CeitoBuii puHok CRM-cucrem 3pocTae BUCOKMMH TEMIIAMH, 1 L€ CTBOPIOE
CHOPUSTIMBI yYMOBHM IS BIPOBA/DKEHHS HOBHMX pimieHb. B VYkpaiHi puHOK Takox
JIEMOHCTpPY€E CTalIIbHE 3POCTaHHS, 30KpeMa Cepell CEpeaHiX Ta BEIUKHUX IiIIMPUEMCTB.
OCHOBHMMHM IIILOBUMU CETMEHTAaMHU JUUIsl HAIIOrO TMPOAYKTY € CEepefHl Ta BeNHUKi
MIPUEMCTBA, K1 MParHyTh MABUITUTH €(DEKTUBHICTh CBOIX BIAUIIB npoaaxiB. Cepen
HUX MOKHA BUIJIUTH HACTYIIHI raity3i:

o [udopmariitai TexHosorii (IT): Kommanii, mo 3aliMarOThCs PO3POOKOIO
IPOTrPaMHOT0 3a0e3mneueHHs, IHTErpalifHIMH pIIIICHHSMUA Ta
IT-koHCAITUHTOM.

e @inaHcoBl mociayru: baHku, cTpaxoBi KOMMaHii, 1HBECTHULINHI ¢ipMu Ta
1HII1 (DIHAHCOBI YCTaHOBHU.

e OxopoHa 37M0poB's: MemuyHi ycTaHOBH, (papMaleBTUYHI KOMITaHii Ta
oprasizariii, 1o HaJaxTh MEJIUYHI TOCTYTH.

e PosznpiOna Toprims: Pitednepu, sk oHnaiH, Tak 1 oduiaiiH, sIKi MparHyTh
MOKPAIIMTH 0OCITyrOByBaHHS KJIIE€HTIB Ta 30UTBLIINTH MPOAAXKI.

Hama cucrema ynpaBmiHHS 175 BIIUTY TpoaaxiB Ha 0a3i Salesforce mpomonye
KUIbKa KJIFOUOBUX TI€peBar, skl BUIAUISAIOTH 11 cepel] KOHKYPEHTIB:

e Apromaru3arlisi 013Hec-nporieciB: [loBHa aBTromMaTu3ailiss pyTUHHUX 3aBAaHb
3a JOMOMOIOI0 TPUTEpPIB Ta MOTOKIB, IO JO3BOJSE 3HAYHO IMiJIBUIIUTH
POAYKTUBHICTb.

e [lepconanizamiis B3aemofli 3 KiIi€HTaMu: I[HCTpyMEHTH i1 TIHMOOKOTO
aHajidy JaHWX Ta IITYYHOTO IHTEJEKTY JIO3BOJISIOTH CTBOPIOBATH
MEePCOHAJII30BaHl MPOMO3WINi Ta TOKpAIlyBaTH B3a€EMOBIIHOCUHU 3
KJII€EHTaAMHU.

e MOXIUBICTh I1HTErparmii 3 I1HIMKUMH cuctemMamu: Jlerka iuTerparis 3
MapKETUHTOBUMH 1HCTPYMEHTAMU Ta 1HIIMMU O13HEC-0JaTKaMU.

e be3neka Ta BIANOBIIHICTH HOPMAaTMBHMM BHMoOraMm: BHCOKHIl piBeHb

3aXMCTy JAaHWX Ta BIAMOBIIHICTh MDKHAPOTHUM CTaHAApTaM, TaKUM SK

3aranpHuil periament 3axucty aanux (GDPR). (241
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JUIst TOCATHEHHS LJIbOBOI ayAUTOPil BUKOPHUCTOBYBAaTMMYTbCSI HACTYIIHI KaHAJU

IIPOCYBaHHS:

1. HudpoBuii MapkeTUHT

SEO (Search Engine Optimization): Onrtumizamis BeO-caliTy s
MIBUIIEHHS BUIAMOCTI y MONTYKOBHX CHCTEMax, IO JO3BOJIUTH 3aTyYUTH
OpraHiuHUM Tpadik.

Kontent-mapkeruHr: CTBOPEHHS Ta PO3MOBCIOKEHHS KOPUCHOTO KOHTCHTY
(crareit, OnoriB, Bijieo, B€OIHAPIB), 110 MiJIBUIIIUTH 0013HAHICTh PO MPOAYKT
Ta MOro nepeBard.

SMM (Social Media Marketing): AKTHUBHa MPUCYTHICTh Yy COIIaJIbHUX
mepexax (LinkedIn, Facebook, Twitter), 1m0 mg03BOJUTH 3allydaTu
npodeciiiny ayauTopit0o Ta MIATPUMYBAaTH 3B'SI30K 3 TOTCHIIIHHUMHU
KJII€EHTaMHU.

PPC (Pay-Per-Click) pexiama: Buxkopucranns miatHoi pexiamu y Google

Ads Ta comianbHUX Mepexax JUIsl IBUAKOTO 3aJy4Y€HHs LIJIbOBO1 ayIuTOPIi.

2. E-mail mapkeTunr

Po3cunku 1151 moTeHiHMX KiIieHTiB: Perymnsapai iHQopmarliiiini po3cuiiku 3
KOPUCHUMHU MarepiajlaMd, HOBHHAMHU MPO MPOAYKT Ta CHelialbHUMU
MIPOTIO3HIIISIMHU.

ABTOMaTH30BaHI cepii JIUCTIB: ABTOMAaTH30BaHI JIMCTH Ha OCHOBI Mdii
KOPUCTYBa4yiB Ha CaiTi, MO0 JOMOMOXYTh MIATPUMYBaTH IHTEpEeC Ta

3aJTy4YCHHSI.

3. BeOinapu Ta OHJIAKH MOAI1

[IpoBenennst BeOiHapiB: Opraxizamis BeOIHApPIiB 3 JEMOHCTPAIIIEIO
MOKJIMBOCTEH CHCTEMH, BITYKIB KITIEHTIB Ta €KCIIEPTHUX TOPA/I.
VYyacte y KoHQepeHIisx: VYyacTh Yy Traidy3eBUX KOH(pepeHUisx Ta

OHJIalH-3aXo0Jax JUIsl IEMOHCTpalli MPOAYKTY Ta 3aJIy4eHHsS] HOBUX KIIIE€HTIB.

4. TlapTHepchKi mporpamu

CmiBnpanst 3 IT-xommnanismu: [laptHepctBo 3 IT-xkommanismMu — Ta

IHTErpaTopaMu, SIKi MOXKYTh PEKOMEH1yBaTH Halll IPOYKT CBOIM KJIIEHTaM.
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e [Iporpamu nosibHOCTI: CTBOpPEHHS MpOrpam JIOSUIBHOCTI JJI 1CHYIOYHX
KIJIIEHTIB, [0 BKJIIOYaTUMYTh 3HWXKKH, OOHYCHM Ta 1HIII BHUIOIM 3a
peKoMeHaIlli HOBUX KITIEHTIB.

[linoBa cTpareris MAJid HaWIOro MPOAYKTY ©Oa3yeTbcsi Ha aHaji3l pPUHKY,
KOHKYPEHTHOTO CEpEJIOBHINA Ta CIPUUHATTS MIHHOCTI KiieHTaMu. OCHOBHI MIIXOIU 10
L[IHOYTBOPEHHSI BKJIFOYAIOTh!

e ba3oBwil piBeHb 1iHOYyTBOpeHHs: [Ipono3uliiss 0CHOBHOTO MakeTy (QyHKIIIH 3a
KOHKYPEHTHOIO LIHOO, 10 JJO3BOJIUThH 3ATYYUTH IIUPOKY AyAUTOPIIO.

o [lpemianpHi makeTu: BBemeHHS MOAATKOBUX TMAaKeTiB 3 PO3UIMPEHUMHU
MOXXJIMBOCTSIMA Ta TOCIyraMH, TaKUMH SK TiATpuMka 24/7, momaTKoBi
1HTerpalli Ta aHATITUYH] IHCTPYMEHTH.

® [HYYKICTh y LIHOYTBOpEHHI: MOXIMBICTh aJanTaiii IIHOBUX IUJIAHIB [0
moTpe0 KOHKPETHUX KIIIE€HTIB, BKJIIOYAIOYM IHIWBIAyaldbHI 3HIKKH Ta

CrieliaJIbH1 TPOMO3UIIIT JIJIs1 BEIMKUX IT1ITPUEMCTB.

JIyisi mMiABUINEHHSI BII3HABAHOCTI MPOAYKTY Ta 3ajlyuyeHHS HOBHUX KIIEHTIB Oyne
peaizoBaHO KOMILJIEKC PEKIaMHUX Ta MPOMOYTEPCHKUX 3aX0/I1B:

e Jlonu-kammnanis: [IpoBeneHHs macimTabHOl JIOHY-KaMMaHli 3 OTOJIOIICHHSM
Ipo 3amycK MPOAYKTY, BKIIOYAIOYM MPEC-pPelli3h, CTaTTi y Taly3eBUX
BUJIAHHSX Ta IHTEPB'IO 3 KEPIBHUIITBOM.

e Pexnamui kamnanii y 3MI: Po3mileHHs pekiiaMu y MPOBIIHUX Tally3eBUX
KypHajax, Ha CIelialli30BaHUX BeO-caliTax Ta y COLlaIbHUX MepexKax.

e [Ipomoyrepchki axuii: ITpoBeneHHS NPOMOYTEPCHKUX aKIliil, TakKuX SK
O€3KOIITOBHI JEMO-BepcCii, 3HIKKM Ha TEPII MICSI[l BUKOPUCTAHHS Ta
CrieliaJIbH1 TPOMO3UIII JIJIT HOBUX KJIIEHTIB.

e VYyacTh y BUCTaBKaX Ta KOH(EPEHIlIAX: YYacTh y rajy3eBHX BHCTABKax Ta
KOH(EpEeHIIAX Il Mpe3eHTalli NpPOAYKTY, HaJIaro/JyKeHHs KOHTAKTIB Ta
3aJTy4eHHS MOTCHIINHUX KITI€HTIB.

VYcninHa MapKeTUHTOBA CTpAaTErisl TaKOXK BKJIIOYAE 3a0e3MeYeHHsI BUCOKOTO PiBHS

miATPUMKH KITieHTiB. Lle Brirodae:
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e [limomoOoBa TexHIYHA MIATPUMKA: 3a0e3medeHHs I1J10J000BOi TEXHIYHOI
MIITPUMKHU JJIsI BCIX KJIIEHTIB, 110 JTIO3BOJISIE€ IIBUAKO BUPINIYBAaTH OYy/b-sK1
poOsIeMH.

e Hapuanns Tta apanraris: IlpoBeneHHsS HaBYaJbHUX Mporpam  Jyis
KOPUCTYBa4iB, IO JOTIOMOXKYTh iM IIBHJKO OCBOITH HOBY CHCTEMYy Ta
BUKOPHUCTOBYBATH il MAKCUMAJIBHO €(DEKTHUBHO.

e 3BOPOTHMI 3B'SI30K: AKTHBHE 3allyd€HHS KIIEHTIB JI0 TPOIECY
BIOCKOHAJICHHS TIPOAYKTY dYepe3 30MpaHHS 3BOPOTHOTO 3B'SI3KYy Ta

MPOTIO3HUIIIH 111010 TOKPAILIEHHS.

4.4 Ilnan BUPOOHMIITBA

[Inan BupoOOHUITBA MJi1 ABTOMATHU30BAaHOI CHUCTEMU YIPaBIIHHSA BiAI1IJIOM
npoagaxxiB Ha ©0a31 Salesforce oxorutoe Bcl eranmu po3poOKH, BIPOBAIKEHHS Ta
HIATPUMKH cucTeMU. Llei po3aia MICTUTh IeTanbHy 1H(OPMAIIIIO TIPO MPOIECH, PECYPCH,
4acoBl paMKM Ta BIANOBIAaIBHUX 0OCIO, M0 3aidydeHi 10 mpoekTy. OCHOBHI eTanu
BKJIFOUAIOTh aHaJi3 BHUMOTL, MPOEKTYBAHHS CHCTEMH, PO3pOOKY TPHUTEpIB 1 TOTOKIB,
HaJalITyBaHHS JOMAITHBOT CTOPIHKH, TECTyBaHHS, BIIPOBAIPKEHHS Ta MIATPUMKY.

[lepuium etanom BUpPOOHUIITBA € JIETAJILHUN aHali3 BUMOT, SIKUM BKIJIIOYA€E 301p
iHdopmarii mpo TNOTPeOM KIIE€HTA, BHU3HAUYCHHS OI3HEC-TIPOIECIB, AKI TOTPEOYIOTh
aBTOMaru3ailii, Ta (GOpPMYIIOBaHHS (PYHKI[IOHAJIBHUX Ta HE(QYHKIIOHATBHUX BUMOT JI0
cuctemu. Llel eran BKIIIOYaE:

e 3yctpiui 3 KmeHtamu: [IpoBeneHHs cepii 3ycTpiued 3 KIIOYOBUMHU
3aIliKaBJICHUMH CTOPOHAMHU JIJIsl BU3HAUCHHs iXHIX OTpeO Ta O4YiKyBaHb Bij
CUCTEMU.

e Amnaini3 0i13Hec-mipoiieciB: JlokianHuii aHami3 iCHyrouux Oi13HEC-MPOLECIB Y
BIJIJTIJII ITPOAKIB, IO JO3BOJISIE BUSBUTH CJIa0KI MICIS Ta MOKJIMBOCTI JIJIS
MOKPAIIICHHS.

e JlokymeHnTyBaHHs BUMOT: CTBOpPEHHS JCTAJIBHOTO JOKYMEHTA 3 BUMOTAMH,

KU BKIIFOYAE OIMUC YCIX HEOOXITHUX (PYHKI[IN Ta XapaKTEPUCTUK CUCTEMHU.
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JlpyruMm eTanoM € TpOEKTYyBaHHS, PO3POOISIOTECS apXiTEeKTypa CHUCTEMH, 0a30Ba
CTPYKTypa JaHuX Ta iHTepdeiicu kopuctyBaya. [leit eran BktoJae:

® ApXITeKTypHUI NIu3aiiH: Bu3HaueHHS OCHOBHMX KOMIIOHEHTIB CHCTEMH, iX
B3a€EMOJII Ta TEXHOJIOTIYHOIO CTEKY, SIKUWA Oyle BHUKOPHCTOBYBATHUCS IS
PO3pPOOKH.

e [IpoexryBanns 6a3u manux: Po3poOka cTpykrypu 0a3u JaHUX, BKIIOUAOYU
BHU3HAYEHHS OCHOBHHX 00'€KTIB, IOJIB Ta B3a€MO3B'I3KIB MI’K HUMHU.

e [urepdeiic kopuctyBaya: CTBOpEHHSI MAKeTiB 1HTEpPEHCY KopucTyBaya Jis
3a0€3IeYeHH 3pYYHOCTI Ta €(PEKTUBHOCTI pOOOTH 3 CUCTEMOIO.

Hactynauit  eram BkItogae Oe3MOCEpPEeNHIO  PO3POOKY  aBTOMAaTH3aILIMHHUX
MEXaHI3MIB, K1 JO3BOJISITh ONTHUMI3yBaTu O13HEC-TIPOLIECH Y BiAAUI MpoaaxiB. OCHOBHI
3aBIaHHS BKJIIOYAIOTh:

e Po3poOka TpurepiB: Hamucanns TpurepiB st aBTOMaTUYHOTO BUKOHAHHS
NEBHUX I HAa OCHOBI 33JIaHUX YMOB, TAKUX SIK OHOBJICHHS CTaTyCiB yTo/,
HAJICWJIAHHS CTIOBIIICHD Ta CTBOPSHHS 3aBJIaHb.

e Po3pooka mnortokiB (Flow): CtBopeHHsi ckiaaHux Oi3HeC-IpoOLECiB 3a
nornomororo iHCTpyMeHTIB Flow y Salesforce, 1o 103Bosisie aBToMaTu3yBaTH
yHOpaBIIiHHS J1JaMU, TIPOLEC YKIaAaHHs YToj] Ta MPOrHO3YBaHHSA MPOJAXKIB.

JlomaliHst CTOpiHKa € IIEHTPajJbHUM €JIEMEHTOM KOPHUCTYBAIbKOTO 1HTEp(eiicy,
SKAW 3a0e3reuye MBHAKANA JOCTYN JI0 BCi€l BakiuBoi iH(popmarii. OCHOBHI 3aBIaHHS
BKJTFOUAIOTh:

e [lepconanizaiis JoManIHbOi cTOpiHKK: HamamTyBaHHs TOMaIIHbOi CTOPIHKU
JUTSE KOXKHOTO KOPHCTyBada BIAMOBITHO J0 HOro pom Ta 00oB's3kiB. Lle
BKJIFOYA€E TEPCOHAJII30BaHI 3BITH, rpadiky, CIIOBIIICHHS Ta 1HIII BaXJIUBI
JaHi.

e CtBopenHs  iuTepaktuBHuX  mnaHened  (Dashboards): Po3pobxa
IHTepaKTUBHUX  TaHEeJIeH JJId  Bidyamizamii  KIIOYOBHX  ITOKa3HUKIB

edexruBHOoCTI (KPI) Ta oneparuBHOi 1HpOpMaIii PO CTaH MPOAAXKIB.
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e [Hrerpamiss aHaNITUYHUX 1HCTPYMEHTIB: BnpoBaJKeHHS aHAIITUYHUX
IHCTPYMEHTIB JUIsl IIBHJIKOIO Ta TOYHOIO aHANI3y JAaHHX, IO JOMOMOXKE
KOpUCTyBayaM IpUMaTu OOTpyHTOBaHI PillICHHS.

TecTyBaHHS € KpUTUUHUM €TaIOM, KM 3a0e3meuye BUCOKY SIKICTh Ta HAIIMHICTb
cuctemu. OCHOBHI 3aBIaHHS BKIIIOYAIOTh:

e OyHkiioHanbHe TecTyBaHHA: llepeBipka Bcix (QyHKIIM cUCTEMH Ha
BIJIMOBIAHICT, BUMOTaM, 1110 OyJM BH3HAUCHI Ha eTarli aHamizy. Lle Bkitouae
TE€CTYBaHHS TPUTEPIB, MOTOKIB Ta HAJAIITYBAaHb JJOMAIIHLOT CTOPIHKHU.

e Iurerpamiiine  TectyBaHHs: IlepeBipka  B3aemofii MK  pI3HUMHU
KOMIIOHCHTAMH CHCTEMH Ta IHTeTpallii 3 IHIKUMH 013HeC-101aTKaMHU.

e TecryBanusa Oe3neku: [IpoBefeHHsT TecTyBaHHS Ha MPOHUKHEHHS Ta OIlIHKA
3aXMIIEHOCT] CUCTEMH B1J] HECAHKIIIOHOBAHOTO JIOCTYITY.

e TecryBaHHA KOpUCTyBalbKoro iHTep(deiicy: OniHka 3py4yHOCTI Ta
edheKkTUBHOCTI iHTepdeicy KOpUCTyBaJa is 3a0€3MEUYCHHs] BUCOKOTO PiBHS
32/I0BOJICHOCT] KOPUCTYBAYiB.

ETan BripoBakeHHS BKITIOYA€ PO3TOPTAHHS CUCTEMHU Y BUPOOHUYE CEPEIOBUIIE Ta
3a0e3mneueHHs ii TOTOBHOCTI /IO BUKOPHCTAaHHS KIHIIEBUMHU KopucTyBauamu. OCHOBHI
3aBJIaHHS BKJIIOYAIOTh:

e PosropranHs cucTeMH: BcCTaHOBIEHHS Ta HaJAIITyBaHHS CHUCTEMHU Y
BUPOOHUYOMY CEPEIOBHII, BKJIIOUAIOUM MITPAII0 JaHUX Ta KOH]Irypariro
cepBepiB.

e Hapuanus xopuctyBauiB: [IpoBe/ieHHS! TPEHIHTIB Ta CTBOPEHHS HaBUAJIBHUX
MarepiajliB Jjisl CHIBPOOITHUKIB BIAJLTY MPOAAXIB, IO JOMOMOXYTh iM
LIBUJKO OCBOITH HOBY CUCTEMY.

o [linTpumka 3amycky: 3a0e3nedeHHs] TEXHIYHOT MIATPUMKHU IMiJT Yac MEepIImx
THKHIB BHUKOPUCTaHHS CHUCTEMH, IO BKJIIOYA€ BHUPIIICHHS TEXHIYHUX
poOJieM Ta BiANOBI/Ib HAa MUTAHHS KOPUCTYBayiB.

[Ticnst ycminmHOTO BIPOBAHKEHHSI CUCTEMHU 3a0€3MeUy€eThCs ii MOCTIHHA MIATPUMKA

Ta oHOBJIEHHS. OCHOBHI 3aBIaHHS BKJIIOYAIOTh:
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e TexniuHa miaTpuMka: HamanHs 117101000BOT  TEXHIYHOI  MIATPUMKHU
KOpUCTyBadaM, BKJIOYAIOYM KOHCYJBTAIlli, BUPIMICHHS mpoOIeM Ta
PEryISpHI OHOBJICHHS] CUCTEMH.

e MomniTopuHr cuctemu: [1oCTIiHNI MOHITOPUHT MPOTYKTUBHOCTI Ta O€3MEKH
CUCTEMHU JJIs BUSBJIICHHS Ta YCyHEHHS TOTCHIIIHHUX MTPOOIEeM.

e OHoBIIEHHS Ta BHOCKOHaNIeHHs: Po3po0Oka Ta BOpOBaKEHHSI HOBUX (DYHKIIIi
Ta TIOJIMIIIEHh, HA OCHOBI 3BOPOTHOTO 3B'S3KYy BiJ] KOPUCTYBaUiB Ta aHAI3y

PUHKY.

4.5 Ouinka pu3NKiB Ta CTPaxXyBaHHA

OrmiHka pU3HWKY Ta BIAMOBIHE CTPaxXyBaHHS € KIIOUYOBUMHU €JIEMEHTaMH B
yIopaBiaiHHI OyAb-SKMM TIPOEKTOM, a OCOOJMBO B MPOEKTaX 3 BEIUKUM OOCATOM
IHBECTULIIM Ta TEXHIYHUMM CKJIQJHOIIAMHU, SK Yy po3poOili Ta BIPOBAIHKEHHI
aBTOMAaTU30BaHO1 CHCTEMH YIIpaBIIHHS IJis BIAAUTY TpopaxkiB Ha 0asi Salesforce. Lleit
pPO3AUT TPUCBIYEHUN JE€TAJbHOMY aHali3y MOTEHUIMHMX PHU3UKIB, L0 MOXYTh
BUHUKHYTH TIiJl 4Yac peami3ailii MpOEKTy, Ta PO3MISLAY CTpaTerii CTpaxyBaHHS s
3MEHILIEHHS MOXKJIUBUX BTPAT Ta HETaTUBHOTO BIUIMBY Ha MPOEKT.

Pwuszuku

1. TexHiuHI pU3UKHU:

e [IpoGnemu 3 iHTerpamiero: I[HTErpaiiss HOBOI CHCTEMH 3 I1CHYIOUYUMH
NPOrpaMHUMH  3aco0aMHd  MOXKE CTaTH JDKEPEJIOM TPYIHOIIIB depes
HECYMICHICTh 200 CKJIa/JIHOIII B 0OMiHI JAHUMH Mi’K CUCTEMaMH.

e TexHiuai 300i: MOXIMBICTh BHHUKHCHHS TEXHIYHHX IPOOJIEM IIiJ dYac
pO3pOOKH, TeCTyBaHHS abO0 BMNPOBAKEHHS CHCTEMH, TaKUX SK BiaMOBa
cepBepa abo MOMIJIKK B MPOTPaMHOMY 3a0€3MEeUeHHI.

2. bi3Hec-pu3uKH:

e 3MmiHM y cTparerii 6i3Hecy: 3MiHU B cTparerii kommaHii abo Gi3Hec-mporecax
MOXYTb TIPU3BECTH 1O HEOOXIHOCTI 3MIH y BHMOTaXx J0 CHUCTeMH abo

CKACyBaHHS IIPOEKTY.
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e KoHKypeHIlis Ha pUHKY: BHCOKa KOHKYpPEHIIiS Ha pUHKY MOXKE TTPU3BECTH JI0
HEJOCTAaTHHOTO TOIUTY Ha TPOAYKT, 110 BIUTMHE HA €(DEKTHBHICTH PO3POOKU
Ta BIIPOBA/PKEHHS CUCTEMHU.

3. Jlronchki pU3UKHU:

e Brpara KIIOYOBUX CHIBPOOITHUKIB: BTpara KIIOUOBHMX UJIEHIB KOMaHIU
MPOEKTY MOXKE MPHU3BECTH 70 3aTPUMOK y BHKOHAHHI pOOIT Ta BTparu
EKCIIePTHU3H.

e Koudmiktu B xomanai: HecmpoMoxHICTh KOMaHAM TpalloBaTH pa3oM abo
KOH(IIKTH MK CHIBPOOITHUKaMHU MOXKYTh BIUIMHYTH Ha MPOTYKTUBHICTH Ta
AKICTh POOOTH.

4. diHaHCOBI PU3BHKHU:

o [lepeBumenns Owomxery: HeouikyBaHi BUTpaTH ab0 3aTpUMKH MOXKYTh
MPU3BECTH IO TEPEBUIIECHHS OIOKETY MPOEKTY Ta OOMEKHUTH PECYPCH IS
HOro 3aBEpIICHHS.

e Henocrarne ¢inancyBanus: HepocrtaTHs ¢diHaHCcOBa MiATpUMKA 3 OOKY
KOMIaHIi MOX€ TPU3BECTH JI0 CKOPOUYEHHs 00csriB  polOiT abo
HEJI0CTaTHHOTO BUKOHAHHS BUMOT.

CrpaxyBaHHs
1. CrpaxyBaHHS B1J TEXHIYHUX PU3HUKIB:

e (CrpaxyBaHH# BijJ BTpaT naHux: [lomicu cTpaxyBaHHS Ha BUTIAJOK KiOeparaxk,
CUCTEMHUX 300iB 200 BUIAJKOBOTO BUIAJICHHS JAHUX MOXYTh 3a0€3MECUUTH
KOMIICHCAIIIF0 BUTpaT Ha BIAHOBJICHHS JaHUX Ta BIJHOBJIEHHS POOOYOi
MPOTYKTHUBHOCTI.

e (CrpaxyBaHHS BiJ] 30MTKIB BHACIIIOK TeXHIYHUX 3001B: CTpaxoBi MOTICH, 10
MOKPUBAIOTh BUTpPATH Ha BIJHOBJICHHS POOOTHU MICISA TEXHIYHUX 300iB,
TaKuX K HEJIOCTYIHICTh cepBepa ado BiIMOBA MPOrpaMHOro 3a0e3NeueHHS,
MOXKYTh 3MEHIIUTH (PIHAHCOBI PU3HKH, MOB'sI3aHI 3 MOXJIMBUMHU BTpaTaMU B
pe3yJIbTaTi TAKUX CUTYaIli.

2. CrpaxyBaHHs B O13HEeC-PU3HUKIB:
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e (CrpaxyBaHHs BiJ 3MiH Yy crparerii Oi3Hecy: [lomicu cTpaxyBaHHS, IO
MOKPHUBAIOTh MOXKJIMBI 3MIHH B cTparerii Oi3Hecy abo BHYTpIlIHIX (aKTOpiB
KOMITIaHii, MOXYTh JOMOMOITH 3MEHIIUTH (HIHAHCOBI BTparu B pasi
HECTIPUSITIIUBUX MOIH.

e C(CrpaxyBaHHsi BII BTparu npuOyTtky: Llei Bua cTpaxyBaHHS MOXKe
KOMITEHCYBATH BTPATH, 110 BUHUKAIOTh BHACIIIOK HEIOCTATHHOTO MOIMUTY Ha
OPOAYKT uepe3 BUCOKY KOHKYpeHIil0 Ha puHKy. Hampuknazn, skio
KOHKYPEHT BHITYyCKa€ HOBUH MPOAYKT, SIKWH BUKJIMKAE 3HUKCHHS TOMUTY Ha
Balll TPOAYKT, CTPaxyBaHHS MOXE BIIIIKOAYBATH BTpaTy MNPHUOYTKY, IO
BUHUKAE B PE3YJIBTATI I[bOTO.

3. CrpaxyBaHHS BiJ JTIOACHKUX PU3UKIB:

e (CrpaxyBaHHS BiJl BTpaTH KIIOYOBHX CHiBpoOiTHHKIB: [lomicu cTpaxyBaHHS
KUTTS 200 1HII BUAM CTPAaxXyBaHHA MOXYTh 3a0€3MEYUTH KOMIIEHCAIIIO B
pasi BTpaTH KJIOYOBUX YJICHIB KOMAH]IH.

e (CrpaxyBaHHs B1J KOHQIIKTIB B KoMaHAl: CTpaxoBi MOJICH, 110 MOKPUBAKOTh
BUTpPATH Ha YPEryJtoBaHHS KOH(PIIKTIB B KOMaH/Il, MOXYTh CIPHUITH
30epeKEeHHIO MPOYKTUBHOI poO040i arMocdhepr Ta YHUKHEHHIO BTpAT 4acy
1 pecypcis.

4. CrpaxyBaHHS BiJl ()iHAHCOBUX PU3HUKIB:

e (CrpaxyBaHHs BiJ mnepeBullieHHs Oromxety: Lleit BuI cTpaxyBaHHS MOXKe
3aXMCTUTHU MPOEKT BiJ HEmepen0aueHux BUTpAT abo 3aTPUMOK, 110 MOXKYTh
MPU3BECTH JI0 TIepEeBUIIEHHS OromkeTy. Bin 3a0e3meunTh KOMITEHCAIIIO IS
30epeKeHHsI peCypciB Ta BUKOHAHHS MIPOEKTY 0€3 MEePEIKO/I.

e (rpaxyBaHHS BiJg HemocTaTHboro (QiHancyBauHs: lleli Bua cTpaxyBaHHS
MOJKE BiJIIKOIYyBaTH BHUTPATH, SIKI BUHUKAIOTH Yy 3B'A3KY 3 HEIOCTAaTHHOIO
(b1HaHCOBOIO MIATPUMKOIO 3 OOKY KoMMaHii. BiH 103BONUTH 30epertu 00csaru
poOIT Ta 3a0e3MeyuTH BUKOHAHHS BUMOT TPOEKTY HE3AJEKHO BiA

(iHaHCOBUX OOMEKEHb.
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BUCHOBKU
B pesynbrari BUKOHAHHS aTecTaiiifHoi poboTu Oyna po3polieHa aBTOMAaTH30BaHa
CUCTEMa YIpaBIIHHSA Ui BIAAULY MPOJAXIB 3 BUKOPUCTAHHSIM 1HCTPYMEHTApIIO
Salesforce. Bukonano oOrpyHTYBaHHS aKTyaJbHOCTI MpoOieMH 1 BHU3HAYEHA OCHOBHA
MeTa — 3MEHIIICHHSI BUTPAT YaCOBUX PECYPCIB Ta 30UIBIICHHS KUIHBKOCTI BUTPAHUX YTO/I.
Takoxx  OyJ0  TPOBEACHO  CTPYKTYPHO-(PYHKIIOHAJIBHHMI  aHaIi3  MOpoLecy
aBTOMaTM3allii, Ji¢ BHU3HAUCHI OCHOBHI 3aBJaHHs, CTPYKTYpHI €JIEMEHTH Ta PECYPCH.
OTpumaHni pe3ynbTaTy NOJaH1 y BUIVISAL TEOPETUKO-MHOKUHHOTO OTIHCY.

OTxe, B pe3y/bTaTi BUKOHAHHS aTECTAIliHHOI BUITYCKHOT poOOTH OyIJI0 MPOBEIEHO:

° aHaJji3 IpeIMeTHOI 00IacTi;
° KOMILIEKCHE MTPOCKTYBaHHS CUCTEMU;
° pOo3po0Ka MporpaMHOTo 3a0€3MeUCHHS, SIK OYJI0 3a3HAYCHO BHIIIE;

Ha ocHOBi1 po3MIsSIHYTOTO OCHIKEHHS, 3pOOJICHO BHCHOBOK, IO OCHOBHI 3ajayi
BIIUTY MPOJNaXIiB MOXXHA ONTUMI3YBaTH, a TaKOX 30UIBIIMTH MNPOJYKTUBHICTh Ta

3MEHIIUTH KUIBKICTh BUTPAUYCHOI'0 4acCy 3a1Ji ITIOKPAIICHHA PC3YJIbTATy.
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Jlonarok A

closeOldOpps Apex Trigger

trigger closeO0ldOpps on Account (after Update) {

Set<Id> acclds = new Set<Id>();

if (trigger.isAfter && trigger.isUpdate) {

if (!trigger.new.isEmpty()) {

for (Account acc : trigger.new) {

acclds.add (acc.Id);

}

}

}

if (laccIds.isEmpty()) {

List<Opportunity> listToUpdate = new List<Opportunity>();

Date day30 = date.today() - 30; // date which is 30 days less
today

List<Opportunity> opplist = [Select Id, AccountId,

Created Date ¢, Stagename from Opportunity where AccountId 1IN

racclds];

if (loppList.isEmpty()) {
for (Opportunity oppObj : oppList) {
if (oppObj.Created Date ¢ < day30 && oppObj.Stagename I=

'Closed Won') {

oppObj.Stagename = 'Closed Lost';
oppObj.Loss Reason c¢ = 'Timing';
oppObj.CloseDate = date.today();
listToUpdate.add (oppObij) ;

}

}

}

if (!listToUpdate.isEmpty()) {
update listToUpdate;

}

}

}
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sumOfOppAmount Apex Trigger
trigger sumOfOppAmount on  Opportunity (after insert,after
Delete,after Undelete)

{
Set<Id> accIds = new Set<Id>();

if(trigger.isAfter && (trigger.isInsert || trigger.isUndelete))

{
if(!trigger.new.isEmpty())

{
for (Opportunity op : trigger.new)

{
if (op.AccountId != null)

{
acclds.add (op.AccountlId);

}
}
}
}

if(trigger.isAfter && trigger.isUpdate)

{

if('trigger.new.isEmpty())

{

for (Opportunity op : trigger.new)

{

if (op.AccountId != trigger.oldMap.get (op.Id) .AccountId)
{

acclds.add (op.AccountId);
acclds.add(trigger.oldMap.get (op.Id) .AccountId);
}

else

{

acclds.add (op.AccountlId);

}
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if(trigger.isAfter && trigger.isDelete)
{

if(!trigger.old.isEmpty())

{

for (Opportunity op : trigger.old)

{

if (op.AccountId != null)

{
acclds.add (op.AccountId);

}
}
}
}

if (!accIds.isEmpty())

{

List<AggregateResult> aggrList = [Select AccountId
ids, sum (Amount) totalAm from Opportunity where AccountId

IN : acclds group by AccountId];

Map<Id,Account> accMap = new Map<Id,Account>();

if(!aggrList.isEmpty())

{

for (AggregateResult aggr : aggrList)

{

Account acc = new Account();

acc.Id = (Id)aggr.get('ids');

acc.Total Opp Amount c¢ = (Decimal)aggr.get('totalAm');
accMap.put (acc.Id, acc);

}

}



else

{

for (Id accId : accIds)

{

Account acc = new Account();
acc.Id = accId;
acc.Total Opp Amount c¢ = 0;
accMap.put (acc.Id, acc);

}

}

if(!accMap.isEmpty ())

{

update accMap.values();
}

}

}
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Jonarok b

Po3pobka aBToMaTU30BaHOI1
CHCTEMH YIIPABAIHHS AL
BIAIIAY ITPOAAIKIB 3

Sd I ESfO {&=}) BUKOpHCTAHHIM

iHCTpyMeHTapito Salesforce

BMKOHAB CTYAEHT ©®AKYABTETY ABTOMATH3ALIT |
IHGOPMALLIMHWX TEXHOAOTIA TPYNWU KH-20-2:
OBAIWM POCTUCAAB BAAMMOBWY

HAYKOBWK KEPIBHUK:
K.T.H., AOL., CAYEHKO IAAS AHATOAIMOBWY

Kuis 2024

OO0O’ekT
MTOCAITZKEHHS

* OB'EKTOM AOCAIAXEHHA € IHTETPOBAHA CRM-MAATOOPMA
SALESFORCE.
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[Ipeamer
TTOCAIIKEHHYI

NMPEAMETOM AOCAIAXEHHA € ONTUMISALIA TA EQEKTUBHE
BMKOPUCTAHHA IHCTPYMEHTAPIKO SALESFORCE B CMCTEMI
YNPABAIHHA BIAAINOM MPOAAXIEB.

AHaai3
aKTyYaABHOCTI

HALWE AOCAIAXEHHSA € BKPAWM AKTYAABHUM | BAXAMBUM AAA BISHEC-
CNIABHOTKH, OCKIABKWM BOHO BUCBITAKOE CYYACH!I MIAXOAM AD
ABTOMATU3ALIT BIAAIAY NPOAAXKIB | MOXAMBOCT!I BUKOPUCTAHHA
NAATOOPMUW SALESFORCE AAA UIET METH.
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MeTa
MOCAUTKEHHI

METOK AOCAIAXEHL B POBOTI € PO3POBKA TA BNPOBAAXEHHA
EGEKTUBHOI ABTOMATM30BAHOI CUCTEMM YMPABAIHHA AAA
BIAAIAY MPOAAXIB.

Or1rc NPOEKTHHUX

PIILIEHD 3
MaATEMATHYHOTI'O
3a0e3rnedeHHd .
0%
- . =h EEI:\-J
* NMobyaysasBwu piarpamy lNapeTo, -
- . T0%
Bauumo, Wo HanbinbLWKMKA BNAMB Ha 4 .
nporpaw yroaM MawTb nepui 3 s W;
croenui: Yac, KoHkypeHruia Ta Uina. AT
! 30%
['pYHTYIOUKUCE Ha HAABHMX AGHMX, AAR .
20%
1
1] 0%

Competition Financial issues
Timing Price Incorectly defined...
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[IpoekTyBaHH4A
CI’ICTEMI’I HagcwcTema
weTpywenTaps Salesforoe;
¥ h
r Cucrema
Haacuctema, LU0 ACCAIAKYETLCA, (Amrosameosas PRP—
- ~ ~ iy - ¢ CcTEME FIpARAmeR
npeAcTaBafe coboK KOMNAEKE sl sinoed roaazie
IHCTPYMEHTIB AAR aBTOMAaTH3aUIT l l
YNPaBAIHHA BIAAINOM NPOASKIE 3
i ; e T Mogyns
BHKOPMCTaHHAM iHCTPYMeHTapio #TIPAETIHHA YToRaMH I6ip AaHHX"
Salesforce. Y UeHd KOMMNAEKC BXOAATE J, l
RiZHOMEHITHI KOMNOHEHTH, WO i
- — _ LAY Ns
3abe3neuyoTe eQpeKTHBHY poboTy Ta KepyBaHHA Magyns
; ; \ BIAEMOQIEHD 3 "AHaNI3 Janec
onTuMizauito BizHec-NpoLuecise. KTHEHTMM"
Mogyne Mogyns
AHANITWER Ta "MnasysasHA Ta
IBITHICTE" cTpareri™

OIIHC MIPOEKTHUX
PIIIIEHD 3
IIPOTPaMHOTIO
3abe3reyeHHd

APEX - MOBA NPOTPAMYBAHHA, WO WKWPOKO BUKOPUCTOBYETLCH B
EKOCHUCTEMI SALESFORCE AAA PO3POBKKM PISHOMAHITHUX AOAATKIB
TA HANALWUTYBAHHA OYHKUIOHAAY.
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OmucC IPOEKTHUX
PIIIEHE 3
[IPOTPaAMHOTO
3a0e3redeHHs]

TPUTEPH (TRIGGERS) - TPUTEPHM B SALESFORCE € KINbBLEBHUMH
OEPOBHUKAMM, AKI ABTOMATUYHO BHMKOHYHKOTL All NIA YAC BUKOHAHHA
NEBHWUX NOAIH. BOHW BUKOPUCTOBYIOTb MOBY NMPOTPAMYBAHHA APEX
ANA BUKOHAHHA AIA, TAKMX AK BHECEHHSA 3MIH AO 3ANWUCIB BA3M
AAHWUX SALESFORCE, BIANPABKA CNOBIWEHL, OBYUMCAEHHA NOAIB TOLWO.

OImuc IPOEKTHUX
PIIIIEHE 3
[IPOTPaMHOTO
3a0e3redeHHs]

NOTOKW (FLOWS) - LUE IHCTPYMEHT AAA ABTOMATU3AUIT BIBHEC-
MPOLECIB BE3 NOTPEBKM B NPOTPAMYBAHHI. MOTOKKW AO3BOAAKTH
ABTOMATHM3YBATHU PYTWUHHI ONEPALIT TA 3ABE3MEYYHOTb
EQEKTUBHICTb POBOTKH B SALES CLOUD.




OmucC IPOEKTHUX
PIIIEHE 3
[IPOTPaAMHOTO
3a0e3redeHHs]

3BITU (REPORTS): LIE IHCTPYMEHT, AKMW AO3BOAAE BAM CTBOPHBATH
TA NEPETAAAATH 3BITM HA OCHOBI AAHWX, 3BEPEXEHWX ¥
SALESFORCE. BWM MOXETE CTEOPHIBATH PIBHOMAHITHI THMKA 3BITIB,
BPAXOBYHYKM PISHI NOKASHWUKH, QIABTPH, TPYNYBAHHSA TOLWO.

OIIHC MIPOEKTHUX
PIIIIEHD 3
IIPOTPaMHOTIO
3abe3reyeHHd

AEWEBOPA (DASHBOARD): LLE IHCTPYMEHT AAA BISYAAISAUIT AAHUX,
AKUM AO3BOAAE BAM CTBOPHOBATHU TPAGIKMU, AIATPAMM TA TABAMLI HA
OCHOBI AAHWX 31 3BITIB SALESFORCE. AEWBOPAKW AO3ZBOAAKTL
3I6PATH PI3HI TABAWULI TA TPAGIKW HA OAHIA CTOPIHLUI AAR WBWAKOTO
MEPEFAAAY KAKOYOBWUX METPUK TA TPEHAIB.
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ABTOMaTHU3allis
[IPOLIECIB

MoyHe aBToOMaTHaauil
CTBOPEHHA AIAIB, ANA HOTO MM
BUKOpHCTanK Screen Flow.

3apnA YHUKHEHHA CHTYaLil B
AKIH nip Byae He noMmideHo Ta
HE B3AiTO B ONPaUBaHHA
Gyno pospobaeHo Trigger
Flow, Wwo aeToMaTHUYHO
CTBOPHOE 3aBAAHHA
“OnpawoBaTti HOBMH Aip”.

ABTOMAaTHU3AIlA

[IPOLIECIB

HacTynHWM KpOKOM CTBOPHAM
Apex Tpurepu ans
cnpouleHHA poboTtu 3
YroAaMM Ta MOB ASAHMMU 3
HUMM aKayHTaMH.

3 NEBHHUM aKayHToM.
Apyruid Tpurep sianosiaae 3a

: X Yrop,
Lo He Byan BUrpaHi.
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Screen Flow Record-Triggered Flow
o Start Start

Run Immediately

New Lead
=
- Create Task for New Lead
Create Records

Create Lead
-
Create Records
O End
O End

Apex Tripger | Version Seitings Trace Flags

1ingger closeCia0pps ..n."\..tﬂ.unt {afer Update) |
2Setzid= accids = new 5
3 (triggerisAner &5 irigg
4t (Mrigger new sEmpty ()

S0 (ACCOUNM B0C - EErnew) [
§3cc|u= add{acc id)

10§ (laccids. isEmpby{)) [

1Ligt=0pportunity = I'S T"UNB.& o Ligit=Opportunity

12Daie dayil = da ." i date which is 30 days less than today

|QEHCI i, Acounid n.,rea.ei: Date_ ¢ Sao-eran.e frcan Cppanunity where ACcountid IN “acchds)

of (Opportunity O,JOM oppLiaty |

16 (oppObj Crealed_Date_ c = ua\’.ﬂ && oppOn) Stagenams |= ‘Closed Wan')
17appOb) Slagename = 'Clised Last

18oppOb)j Loss Reasan_c = Timing

190p000) CloseDate = dale \oday()

st Talipdate addioppCbj)

21}

apex Trigger | Wersion Sesiings  Trace Flags

1Mmgger SUMCHOPRAMOUSE o SppoFtunity (AN Nse atar Dukis, aner Undaiste)

= BOCKES = new Setoid)

iager wAdter L& (riggerisinsern || ingger kUincelese))

yar. e, BEmpy (1)

cnop:\-cr ity op - ngger new)
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HaaammrryBanHsa
iHTEpdeiicy

KOopHUCTyBa4da

3aBAAKK BEYAOBAHMM HCT

AeHTam
Salesforce MaeMo MOXAMBICTE HE
TIAbKKM 8BTOMaTU30BYBATH NPOLIECH, 8 I
HahalTyBaTH 3pY4YHi EAEMEHTH

, Lo BIAIFPAIOTL HEMAAY
POAL B LUBMAKOCTI Ta 3py4YHOCTI poboTH.

HanawToBaHo HaWroAOBHILLY CTRYKTYPY
KOPMWCTYBaLUEBKOro iHTephency
AOMBELLHIO CTOPIHKY.

Takox OYAO HAAALWTOBAHO IHCTPYMEHT
"MporHozu" (Forecasts), WO AO3BOAAE
NEpPEerAaHyTH MPOrHO3 CyM YIOA.
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TecToBUU NTPUKAAQ]

B i up on sew laad - - Today's Tasks

Azsistant

TecToBUM NMpUKAALT

E Opportunities (2)
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TecToBUU NTPUKAAQ]

" Cioid

ﬂ Opportunities (2)

TecToBUM NMpUKAALT

E Dashboard
Sales Dashboard
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OlLllHKa PUHKY
30yTy Ta aHaai3

KOHKYPEHLII]

Y 2021 POLI OBCATr PUHKY OLIHKOBABCA ¥ $58.04 MIABAPAA | MPOTHO3YETLCA
AOQCATHYTH $128.97 MIABAPAA AQC 2028 POKY 3| CEPEAHBOPIYHUM TEMNOM
3POCTAHHA 12.1%. TAKWH PICT 3YMOBAEHWUA MNIABULLEHWUM MOMUTOM HA
ABTOMATHU3AUIK BIBHEC-NPOUECIB, UMDPOBY TPAHCOOPMALIKD TA
NMOKPAWEHHA B3AEMOBIAHOCKUH 3 KAIEHTAMM,

OLllHKa PUHKY
30yTy Ta aHaai3

KOHKYPEHIIIi

KOHKYPEHTHE CEPEAOBMWLLE HA PUHKY CRM-CMCTEM € AOCUTb HACMYEHWUM.
CEPEA NPOBIAHWX NOCTAYAABHUKIB CRM-PIWLEHb BMAIARETHCA SALESFORCE,
AKWA 3AMMAE BIABLUE 19.5% PUHKY 3ABAAKK CBOIW NOTYXHIW NAATOOPMI,
IHHOBALLIMHMM PILWEHHAM TA WWMPOKUM MOXAMBOCTAM HAAALITYBAHHA.



Crparerid
MapKETHUHTY

CTPATETIA MAPKETWUHIY OXOMNAKE AHAAIZ PUHKY, BUSHAUYEHHA
UIABOBOT AYAUTOPII, PO3POBKY YHIKAABHOI TOPIrOBOI NPONO3MLIT
(USP), BUBIP KAHAAIB NMPOCYBAHHA, BUBHAYEHHA LLIHOBOT CTPATETII,
A TAKOX NAAHYBAHHA PEKAAMHUMX TA NMPOMOYTEPCBEKHX 3AXOAIB.

BucHoBKUu

B pesyastati BMkoHaHHsA atectaujidHoi pobotu Byaa pospofineHa aBTomarv3oBaHa cucTema
YNpaBAiHHA ANA BiAAIAY NPOAGXKIBE 3 BMKOPMCTAHHAM iHCTpymeHTapito Salesforce. BukoHaHo
0BrpYHTYBaHHA akTyaAbHOCTI NpoBaemu | BM3HaueHa OCHOBHA METa - 3MeHLEeHHA BUTpar
YacoBMX pecypciie Ta 30iAbIWEeHHA KIALKOCTI BUTRaHKUX YroA.

OTmxe, B pe3yALTaTi BUKOHAHHA atecTauiiHol BunyckHol pobotk Byao npoBeaeHo:
aHania npepmeTHol obaacTi;
KOMMNAEKCHE NPOEKTYBaHHA CUCTEMM;
poapofika nporpamuoro 3abeaneyeHHs;

Ha ocHOBI pO3rAfHYTOrO AOCAIAXKEHHSA, 3poBAEHO BMCHOBOK, L0 OCHOBHI 3apadi Bigaiay

NPOAAXKIB MOXHE ONTUMI3YBATH, a8 TaKOX 30iABLUMTH NPOAYKTHMBHICTE T 3MEHLUMTH KinbKICTE
BUTRAYEHOrD Yacy 3aana NoOKPaWeHHA pesyaLTary.
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