KWIBCHKWHN HAIIIOHAJIBHUM YHIBEPCUTET BYJIIBHUIITBA 1 APXITEKTYPH

ByaiBenbHO-TEXHONOTIYHUHN (PaKyJIbTET
Kadenpa ToBapo3HaBCTBA Ta KOMEPIIMHOT AiSTILHOCTI B OY/IIBHUIITBI

YOOCKOHAJIEHHA CUCTEMM 3bYTY

BYAIBE/NIbHOI NPOAYKLII HA B2B PUHKY
(HA MATEPIANAX TOB «BIfAP»)

3no6YBAY CYAAK OJIET MAB/ZTIOBUY

CMNEWIANBHICTb 075 « MAPKETUHI»
OCBITHA MPOTPAMA «MAPKETUHI
rPYNA MAPKM-24

KEPIBHWUK PYCIAH AUMEHKO
JIOKTOP EKOHOMIYHMX HAYK, MPO®ECOP

(c) Cyaak Oner



AKTYAJZIbHICTb TEMU AOCNIAXEHHA «I

BuAp

Cy4yacHUM puUHOK byaisenbHOI NpoAyKLUii YKpaiHU XapaKTepmn3yeTbCA BUCOKOIO KOHKYPEHLILELD,
AVNHAMIYHMMU 3MiHAMKM NOMUTY Ta 3POCTaHHAM BMMOT KJIiEHTIB Y cermeHTi B2B.

EdeKTnBHa cnctema 36yTy € KNHOHOBUM YMHHUKOM 3abe3nevyeHHs cTabiibHOro po3BUTKY MigNpPUEMCTB,
af)e came BOHa BM3HAYa€ WBUAKICTb BUXOAY NPOAYKLIi HAa PUHOK, PiBEHb 3340BOJIEHHA NOTPEO
KNMIEHTIB Ta GiHAHCOBI pe3yabTaTu KOMMAHiII.

Nna TOB «Biflp», oagHOro 3 npoBiAHNX BUPOOHUKIB MebieBUX KOMMNAEKTYIOYMX Ta byaiBeNbHOI
npoAayKuii, yA0CKOHANEeHHA cMcTtemmn 36yTy A03BOAUTD NiABULLLUTM KOHKYPEHTOCNPOMOMXKHICTb,
PO3LWNPUTU KNIEHTCbKY H6a3y Ta ONTUMI3yBaTM BUTPATH.

B ymoBax umdpoBsi3aLii Ta pO3BUTKY €N1EKTPOHHOI KOoMepLii 0co0baMBOT aKTyanbHOCTI HabyBaEe
iHTerpauia cydacHux iHctpymeHTiB CRM, oHnanH-nnatpopm Ta aHaniTMKKM y npouecu 36yTy.

(c) Cypak Oner, CTopiHKa 2




LI JOCNIAMKEHHA

MeTa pocnip)KeHHA nonArae y po3pobui HayKkoBo 0OrpyHTOBAHUX PEKOMEHAALLIN LWoA0
YOOCKOHaNeHHs cuctemmn 36yty byaisenbHoi npoaykuii TOB «BifAp» Ha B2B puHKy 3 meToto
NiaBULLEHHA ebeKTUBHOCTI NPOAAXKiB, 3MiLLHEHHA KOHKYPEHTHMX NMO3MULLIN Ta 3abe3neyeHHs
CTANI0ro Po3BUTKY NiANPUEMCTBA.

MpeameTtom pgocnigrKeHHA € cuctema 36yTy byaisenbHoi NnpoaykKuii nignpnemctesa TOB «Biflp» y
cermeHTi B2B, ii opraHi3auiiHi, MapKeTUHIOBi Ta TEXHO/IOTIYHI aCMeKTW, WO BMNJINBAIOTb Ha
edEeKTUBHICTb peani3auii NpoAayKLUii Ta B3AEMOAIO 3 K/IEHTaMM.

O6’eKTOM pocCnipKeHHA BMCTYNaE NpoLec opraHidauii Ta GyHKLIOHYBaHHA cucTeMU 30yTy
byaisenbHoi npoaykuii nignpmnemcrtea TOB «Bifp» y cermeHTi B2B, BK/tOYatoun KaHanu peanisaluii,
IHCTPYMEHTN MAPKETUHIOBUX KOMYHIKaL,ih Ta B3AEMOAI0 3 KOPMNOPATUBHUMMU KJTIEHTAMM.

g (c) Cyaak Oner, CTopiHKa 3



LI TA 3ABAAHHA OOCNIAMKEHHA A

BuAp

Lini pocnipkeHHa: 3aBAaHHA A0CNIAXKEeHHA:

e [locnignTn TeOpeTUYHIi OCHOBM OpraHi3auil * CuctematnsyBaTu HayKoBi nigxoan Ao
cuctemun 36yTy Ha B2B puHKy. BM3HAY€HHA CYTHOCTI Ta Poni cuctemu 36yTy y
* MpoaHani3yBaTh cyyYacHi TeHAEHLLi PO3BUTKY AIANBHOCTI NiANPUEMCTB.
PUHKY OyaiBenbHOI NpoAayKLUii B YKpaiHi. * Mposectn SWOT-aHani3 aisnbHocti TOB
o OUiHWUTY icHytouy cucTemy 36yTy TOB «Bifipy «Biflpy» y chepi 36yTy.
Ta BM3HAYUTK il CUAbHI Ta CNabKi CTOPOHM. » [locnianTtn CTPYKTYpPYy KNiEHTCbKOI 6a3n Ta
* BusBUTY Npobnemu Ta 6ap’epn y 0Cc06MBOCTI B3aEMOAiT 3 NapTHEPaAMM Y
dYHKLiOHYBaHHI 36yTOBMUX NPOLLECIB cermeHTi B2B.
niagnpuemcTsa. * OUiHUTM ePEKTUBHICTb BUKOPUCTAHHA KaHaNiB
* 3aNpPONOHYBaTN HAaNPAMM YAOCKOHANEHHS 36yTy Ta IHCTPYMEHTIB KOMYHiKaLi.
cuctemmn 36yTy 3 ypaxyBaHHAM Cy4aCHUX * Po3pobutn moaenb yAOCKOHA/IEHOI CUCTEMM
IHCTPYMEHTIB MAapKETUHTY Ta UMdpPOoBUX 36yTy ans TOB «Biflp».
TEXHO/OTIMN. * O6rpyHTYBaTM EKOHOMIYHMIN ePeKT Bifg,
* Po3pobuTK NpaKTUYHI pekomeHaalii woao BNPOBaAXEHHA 3aNPONOHOBAHMX 3aX0A4,iB.

BrnposagxXeHHA 3anpornoHOBaHMX 3MiH.

(c) Cypak Oner, CTopiHKa 4




TEOPETUKO-METOAONOINYHI OCHOBU OPTAHI3ALLIT ! 2.‘
CUCTEMMW 3BYTY HA B2B PUHKY b

Y nepwomy po3aini pocnigKeHHs 6yno po3rnAaHyTo:

* [lOHATTA Ta CTPYKTypa cuctemm 36yTy
* Ocobnunsocti B2B npogaxis y byaisenbHin ranysi T ——
' uaneto MoRgETS _
. . o b o ninnt
* Mogpgeni ynpasniHHA 36yTOM, 30Kpema, TpaAauLinHa, T ovtissaer st | i
KNiEHTOOpiEHTOBaHa Ta undpoBa 3 anany cruoerin Burogo-
U HOREMO CTPOCKTYBA TH B\/( rox u
. L, VEKERATOpH
* PopMyBaHHA YHIKa/NIbHOI LiHHICHOI NPONo3unLii (poRyrru /3abgaps
Ta CEPbicH \Uo \crsnusl
Doni T
BOREbTaMOtha‘“ Akt poai T3 CYyMHIBY xaa‘: wgzﬁ“&

€ y crioxvdaya
860 MEPEWKOGNXAWTD
oy {

TOTE Wi KWV O UES
9Ki Baaerwsoeti o —
waworo (poRYKTY

WM Yeayry 3“8(: c
22 ToTALEHHA Bono/
2181 AUl CyHHiB®
| MEpEWLLKOR

(c) Cypak Oner, CTopiHKa 5



KOHLENUIA NPUUHATTA PILLEHHA NPO NOKYNKY B.fip

Mopaenb AIDA — ue koHuenuig, wo Attention yBaara
MOACHIOE, 9K CrNoXXmBaud NpuUMMac pilleHHa npo
NMoKyrnkKy. BoHa cknagaeTbcyd 3 HOTUPbOX
OCHOBHMUX eTaniB: yBarm (attention), iHTepecy
(interest), 6a>kaHHga (desire) Ta Aoii (action).

Ha uboMy eTani peksiamMa Mmae
NMpPMBEPHYTU yBary crio>XkmBada.

Interest — iHTepec

Mopgenb AIDA onuvcye Wwnax, AKMM NMoTeHuWimHmnMm HacTtynHMM KpoK — BUK/TUKATU Y

Desire — 6a>xaHHSa

i - i . [y ‘:ii."
{;\ IHTepec noTpi6bHo TpaHchopMyBaTL B ﬁi
. 6a>kaHHSA BOMOAITU MPOOYKTOM. S

—-‘ 7o N, =

Action — aois

DiHaNbHWM eTarn — CNoHYKaHHSA
Crio>XkmBada 00 KOHKpeTHOI gii.

(c) Cypak Oner, CTopiHKa 6




3ATAJIbHA XAPAKTEPUCTUKA OI1ANbHOCTI NIANPUEMCTBA TOB «BIAP»

BuAp

No a/u

Mokazuuk

Suavenns

[ToBHE HaNMEHYBaHHN
TosapucTsa

TOBAPUCTBO 3 OBMEXEHOIO .
BIATIOBIAAJIBHICTIO «Buslp» (BCMK-TPEL)

HaiivenyBanus 03

Cranom na 31.12.2024
(nepsicua Bapricrs)

Cranom na 01.07.2025
(mepBicHa BapTicTh)

ByIMHKH, CTIOPY/IM Ta Nepe/iaBaibHi HpUcTpoi

747

59 524

CxopoueHe HaliMeHYBaHHs

TOB «BisIp» (BCMK-TPEI]T)

Maunnm ta obnagHaHH

53436

70 846

TpancnoptHi 3acobu

1512

Inenrudikauiiinmii kon
KOPUANYHOT 0cobH

40853644

[HCTpYMEHTH, NpUaan Ta iHBEeHTap

241

964

[HIIi OCHOBHI 3aco0u

6818

9248

Jlata Ta Homep 3anucy B €/1P

Bif 26.09.2016 poxy Ne 10731020000032446

[HIi HeoGOPOTHI MaTepiaibHi aKTHBH

775

6 693

Bujau aisnbHocTi

46.90 HecneuianizoBaHa ortoBa TOprieis (OCHOBHH);
31.09 Bupo6uuurso iHumux mebis;

16.10 JliconunbHe Ta cTpyraibHe BUPOOGHULITBO;
46.19 JlisnpHiCTb MOCEPEAHMKIB Yy TOpriBii
LIMPOKOTO aCOPTUMEHTY;

82.99 HapanHs iHIIMX JONOMDKHUX KOMEPLIMHMX MOCHYT,
H.B.1.Y.;

47.19 Inwi Buau po3apibHOT TOPriBii B HecreuianizoBaHux
Mara3uHax;

47.54 Po3zapi6na Toprias noSyTOBHMHM €/1EKTPOTOBapamMH B
crnenjianizoBaHuX MarasuHax;

47.91 Po3apibna Toprisns, 1o 3aidcCHIOETbCS (pipmamMu
nowToBOro 3aMoBeHHs abo uepes mepexy IHTepHeT;
63.99 Hapanug iHwux indopmaitifHux nocnyr, H.8.i.y.;
70.22 KoHCynbTyBaHHSA 3 NMUTaHb KOMEPLIHHOT AisIbHOCTI i
KepyBaHHS,

73.20 JocnijokeHHs: KOH''OHKTYPUW PHHKY Ta BMSABIICHHS
rpoMajIChbKOT IYMKH;

74.90 Inwa npodeciiiva, HaykoBa Ta TeXHiUHA AiSIbHICTS,
H.B.1.Y.

TOBapaMmu

Beboro:

62 017

148 787

Micue3HaxomKeHHs
TosapucTra

Vkpaina, 03124, micto Kuis, 6ynsBap Baunasa I'asena,
6ynuHok 16

KepisHuk

CIMOHOB SIPOCJIAB CEPTTHOBHY

I"onosuui Gyxrantep

SIIOK TETSAHA BAJIEPIIBHA

(c) Cypak Oner, CTopiHKa 7




PEST-AHANI3

* BnamMB BOEHHOrO CTaHy Ta HecTabiNbHOI NONITUYHOI CUTYaUii B YKpaiHi.
 [leprkaBHa NiaTpUMKa byaisenbHOi ranysi Ta nporpam BigHOBAEHHA iIHOPACTPYKTYPM.

l. MonimuyHi
¢akmopu (P)

2. EKOHOMIYHI * 3pocTaHHA NONWUTY Ha byAiBenbHY NPOAYKLiIO Y 38’A3KY 3 BifHOBAEHHAM XWUTNa Ta
¢gaxkmopu (E) iHppaCTPYKTypH.

* 3araibHa €KOHOMIYHA HecTabiNbHICTb Ta 3HUMKEHHA KyNiBe/IbHOI CNPOMOXHOCTI KNIEHTIB.

* 3pOCTaHHA BUMOT KOPNOPATUBHUX KNIEHTIB A0 AKOCTI Ta WBWUAKOCTI 06C/1yroByBaHHA.

3. CoyianbHi » dopMyBaHHA AOBrOCTPOKOBMX NAPTHEPCbKUX BiAHOCUH y B2B-cermeHrTi.

¢akmopu ($)

* AKTnBHMUIM po3BuTok CRM-cructem Ta enekTpoHHOI Komepuii y chepi B2B.

4. TexHono2i4Hi * BUKOPUCTaHHA aHANITUKKN AaHUX ANA NPOrHO3yBaHHA NONUTY Ta ONTMMI3aLii 3anacis.

¢akmopu (T)

BuAp

(c) Cypak Oner, CTopiHKa
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SWOT-AHANI3 -I

BuAp

. » [locBin Ta penyTauia: noHaa 20 pokiB poboTM Ha PUHKY MebneBux maTepianiB i KOMNIEKTYOUMX, Lo 3abe3neyye AOBipY KAIEHTIB.
c:fv%jg:)l-:u * LLInpoKNit acoOpTUMEHT: KOMMNaHiA NPONOHYE NOBHWUI CNEKTP NOCAYr — Big BUBOpY maTepianis i AM3aH-KOHCYAbTaLiM A0
Strengts) BMp06H.MLI,TBa.Ta MOHTa)-I.(y. k. . ) : : E
( * B2B-opieHTauif: KomnaHia € HaAiMHMM NapTHepPOM Ans mebneBux BUPOOHUKIB, AM3aliHepiB Ta OyAiBeNbHUX KOMMNAHIN.

. BucoKa 3aneXHicTb Big, iMNOPTHMX MaTepianiB: KOAMBAHHA BANOTHMX KYPCIB Ta NIOFICTUYHI PU3SNKKM MOXKYTb BNAMBATM Ha

Cnabki cobiBapTicTb.
\Ac/m?(pOHu Bucoka KOHKypeHLUisi: Ha pUHKY MebieBUX maTepianiB AitloTb AK NOKaNbHI, Tak i MiXKHapOAHi rpasu,.
[ LliHoBa 4yyTauBicTb KNieHTiB: B2B-cermeHT 4acTo OpieHTYETLCA Ha MiHIMi3aLi0 BUTPAT, LLLO MOXKE 3HUXKYBATU MapPKUHANbHICTb.
. EKCnopTHi puHKK: BUXiA, Ha pUHKK EC, e € NONKUT Ha AKicHi mebnesi maTepianu.
(Aggz;ﬁg;noitcig)l I'IapTHep.CTE-sa 3 6yp,iEel'leVIMVI KOMMAHIAMMW: iHTerpaLia y BesInKi NPOEKTH )KVITI'.IOBOIO Ta KOMepL,inHOro 6Yp,iBHMuTBa.
IHTerpauia iHHoBaLin: BUKopUcTaHHA Al gna nporHo3yBaHHA NONUTY Ta ONTMMI3aLii BUPOBHUYMX npoLecis.

3aepo3u * BOEHHWI CTaH Ta EKOHOMIYHA HECTabINbHICTb: PU3NMKN ONA NOTICTUKK, BAPOOHULTBA Ta NOMUTY Ha BHYTPILUHbOMY PUHKY.
(Threats) * 3pOCTaHHA BapTOCTi EHEProHOCIIB Ta MaTepianis: Moxe 36inbWwnTn cobiBapTiCTb NPOAYKLI.

(c) Cypak Oner, CTopiHKa 9



CTPATErYHI Wil «.

BuAp

3MiUHEHHA NO3ULiIM Ha YKPAIHCbKOMY PUHKY MebneBux matepianiB Ta KOMMNIEKTYHOUYNX

Buxig, Ha mixkHapoaHi puHku (MonbLa, KpaiHu banTii, noctynoso — €C).

Lindposizauis 6isHec-npouecis: e-commerce, CRM, ERP, Al-ananituka.

CTannin po3BUTOK: EKO/IOTIYHI MaTepiann, eHeproePeKTUBHICTb, «3e1eHnn bpeHa.

I[HHOBAL,i Y NOriCTULi: aBTOMATU3aLiA CKNaAiB, ULMPPOBI CMCTEMM YNPaB/iHHA 3anacamy,
ONTMMI3aLia MapLLPYTiB AOCTAaBKN.

(c) Cyaak Oner, CropiHKa 10



CTPATErA PO3BUTRY

HA OCHOBI MNMPIOPUTETIB PO3BUTKY BuAp

Oiarpama-pagap KPI cTparerii possutky TOB «Biflp» (2026-2030)

Crpareris po3sutky TOB «Biflp» (2026-2030) — Fren 1 (026-2027)
YacTka KnigHTiB Ha nnatchopmi (%6) = Eran 2 (2028-2029)
—— ETan 3 (2030)
AJbTepHaTUBHA eHepris (%) HoBi I'IOCTlaaloaﬂbHMKM (KiNbKICTb)
2026-2027 2028-2029 2030
80
IHTerpauis unhpoBoi ekocncTemm (%) Pe3epBHI MaiaaH41Ku (KiNbKicTk)
60
: 40
8 BUI)H,E[ Ha [JMHD_K eC
e + LluthpoRa exocHeTEME 2
! ﬂ.WBEIJCHdJWELUﬂ N0CTANE/bHUKIB | e o CTparTeriuHi NapTHEPCTEA (KNLKICTL) HOBI KOUTpaKTH (KINLKICTE)
TPIIEPE BMPUUHWI TR - - HBECTALYI Y BIAHOBNKIBAHY EHERIETUKY
' HaDTHEpCbK\ npurpank 0 EKCHODT no n_DJ'IL;I.LLI Ta banii
0 ABTDM&TM3ELLISI Cknafie
'A|-BHEU'IITHK8._ } )
+ Exonoriuna NiHinka npogywLi
NPS (iHgekc N0s/1sHOCTi) 3pOCTaHHs nNpogaxis (%)
«3eneHa» NpoayKLis (%) YacTka ekcnopTy (%)

2026 2027 2028 2029 2030

TouHicTb NporHosie (%) AsTomarK3auis cknagis (%)

(c) Cypak Oner, CTopiHKa




BOSTON CONSULTING GROUP MATRIX

BuAp

- B2B e-commerce nnatdopma
- EKonoriyHa niHiMka npoaykuji

4 Aiiini koposu
(Cash Cows)

- TpaauuiiHi mebnesi matepianu
- Mocnyrn pna B2B knieHTiB (BUPpOO6HNKM
mebnis, An3anHepw)

3HaKu NUTaHHA
(Question Marks)

- EKcnopTHi npoeKkTn y MNonblui Ta KpaiHax
BanTii
- ABTOMaTM3aLia cKnaais

#A Cobaku
(Dogs)

- JIoKanbHi NPOAYKTU 3 HN3bKOIO
MAPKUHANBHICTIO

- 3acTapini matepianu, WO BTPayaoTb
AKTYaNIbHICTb

BMCOKi Temnu 3pOCTaHHA PUHKY,
KOMMaHifA aKTUBHO iHBECTYE Y
PO3BUTOK.

CtabinbHUIM NONUT, BUCOKA YacTKa
PUHKY B YKpaiHi.

PUHOK 3pOCTag, ane YyacTtka KomnaHii
e HeBenuKa.

Hu3bKi Temnu 3pocTaHHA, cnabka
YacTKa PUHKY.

MpogoBsKyBaTH iIHBECTULT,
MacLliTabyBaTh eKcnopT, po3BMBaTH
umdposi cepsicu.

BukopuctoByBath npmbyToKk ans
¢diHaHCYBaHHA iHHOBALN Ta
eKCcnaHcil.

IHBECTYBATM Y MAapKETUHT Ta
napTHepPCTBa, Wob nepeTBopuTU Ha
«3ipKu».

CropouyBaTu abo BMBOAUTU 3
noptdena, dokycyBaTnca Ha
NepcnekTMBHMUX HanpaAMax.

(c) Cyaak Oner, CropiHKa 1 2




NPOLIEC ®OPMYBAHHA MAPKETUHIOBUX CTPATErA NIANPUEMCTBA «l

BuAp

Crpareria BIDKHBaHHA ]

KopriopanisHini MapKeTHHrosi - : s s
& 3 CrpaTteriAa craduirsani
pP1BEHb saranbHOIPMOBI CTpaTerii
—
Crpareriipocty ]

CTpaTeri IHTEHCHBHOT O
pocTy

<7

v : MapkeTHHrosi1 O13Hec- CTparerii IHTerpaTHBHOT O
BrsHec-piBeHb - :
cTparerii pocTy

Crpareri qusep cridpikarii ]

DVHKLUOHATBHIT CTparerii MapKeTHHIOBOTO Ctparerii e1eMeHTIB
pP1BEHb G yHKLIOHANBHOTO IIAP O3LTY MapKETHHIOBOT O KOMITIEKCY

(c) Cypak Oner, CTopiHKa 13




3ACOBU AOCANHEHHA 3ANMPONOHOBAHUX PE3Y/IbTATIB
(MPAMI | HEMPAMI)

| Kowuenyin Ocobausicrs

BeHUMapKeTUHr MopiBHAHHA NigNpPMEMCTBA 3@ BUOPaHMMM NapameTpamMu 3 iHWKMMM 3aKnagamu.

MOHITOPUHI Ta BUBYEHHA Kpawmx npuknagis 6isHecy.

3acobu, 3aBaAKM AKMM nocayru  (NPOAYKLUiA) CTa€ [OCTYNHIWMMU  ANA
CMOXMBAYIB HA PUHKY.

MpocyBaHHA CneundiyHe nNOEAHAHHA MAPKETUHIOBUX MpuMOMIB (peknrama, ocobuctum
NPOAaAXK, 3B'A3KM 3 IPOMAZCHKICTIO TOLO).

LliHoyTBOpeHHA YacTnHa BcebivyHOro nnaHy ynpasBaiHHA AOXOA4aMW Ta LiHOYTBOPEHHA.

logun Po3pobnAatoTb KaapoBi NAaHM Ta cTpaTerii ANA NiATPMMKU NO3UTUBHOI B3aEMoAi
MiX NpauiBHUKAMW KOMMAHIT Ta KJIEHTaMMU.

MporpamyBaHHA [ianbHICTb, OpPiEHTOBaHa Ha KAIEHTIB (CcnewujianbHi 3axoam).

B3aemopgin Ornsagun, noBigoMneHHA B 6a0rax abo BMBICKM Ha MicUAX Ta IX KOMNOHEHTH.

BuAp

(c) Cypak Oner, CTopiHKa
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MOAENb YOOCKOHANEHOI CUCTEMMW 3BYTY ANA TOB «BIAP» l

BuAp

KaHanu 36yTty CRM-cucrema

ApXiTeKTypa
cnucTemu
36yTy

CrpaTeriyvHi
Lini

OpraHisauinHa
CTPYKTYypa

(c) Cyaak Oner, CropiHKa 15



NOPIBHA/IbHA TAB/IULIA OCHOBHUX TEXHIKO-EKOHOMIYHUX MOKA3HUKIB | ;,l
POBOTU BIAOKPEM/IEHOIO O®ICY b

Bigxun.
OCHOBHIi NOKa3HUKM Oa. Bumip. ;
(%)
rpH. 7 632 000 9982 656 +30,8

06'em peanisauii npoaykuii y rpowosomy rPH. 5 655 000 7 396 740 +30,8

BUpa3si

YucenbHicTb NpayoOUYnX, y TOMY YUCAI: Yon. 45 45 -
po6ounx Yor. 38 38 -
cnyxb6osuis Yon. 7 7 -

CepeaHbopiyHa BUPO6iTKa B pO3paxyHKy:
Ha 0AHOro PO6ITHMKA rpH. 148 816 194 651 +30,8
Ha 0AHOrO NPaLIOIOYOro rpH. 807 857 | 056 677 +30,8

CobiBapTicTb Nnpogais PH. 6 395 000 7725 160 +23,3
pH. | 237 000 2 257 496 +84,
pH. 904 000 | 756 930 +25,16

PiBeHb peHTabenbHOCTI Npoaaxis % 16,2 22,6 39,5

(c) Cyaak Oner, CropiHKa 1 6




OHNIAUH IHCTPYMEHTHU NO CTUMYANALLIT 3BYTY HA B2B PUHKY -.

BuAp

v yar Kiie v [Jonomora ~ HoBuum  KoWTakT  Brmor  Po6oTay VIYAR € ua veiTn S YR

# KATANOT s ol & viyarpro ) viyarpro @ Q Auwykak

i| MAuTHI MaTepianu

7 Me6nesa dypritypa

3MMOBI KaHiKynu
BebiHapiB

CTinbHUUi Ta cTiHNaHen

Kpamku Ta nnacTuku

| O &

@ viyarpro s @) viyarpro
MoeepHeHHs 15.01.2026

dacaau

[iBepHi Ta rapaepo6Hi cuctemMu
Ckno Ta A3epkano

Me6ni Ta iHTep'epHi pileHHA
OcBiTNeHHA ana Me6nis
Mo6yToBa TexHika Ta CaHTexHika

Bupo6u 3 kameHto

BUpoGH 3 metany MopapyHku 3a 3 a6o 4
TMoKpUTTA Nignoru OoAUHULI TEXHIKUA

OHoBMeHHs
B KOHCTPYKTOPI

MTHOFrEOCRNMI

IHCTpyMeHTH | BUTpaTHI MaTepianu Hosi Mo.qyni B poanini «UJOQ)M»

CknapgamnTe CBit KOMNNEKT

Q Bupo6Huyi nocnyru

111

{2 3BOPOTHUI 13BIHOK E CTaTyc 3aMOBNIeHHSA E TepMiHU BUKOHAHHRA po6iT ﬁ] Mpaiic 3anuiuKis E 3apaHTa)eHHA -ﬁ. MapKeTHHroBa nigTpumMKa

(c) Cypak Oner, CTopiHKa




HABYAEMO POBOTI 3 HALLUMMU NPOAYKTAMU

Bineo Ha kaHani VIYAR B3

ViyarPro ¢21 «

4(’“\
/

/

w@ 1 MEBJI'3 NIACBITKOIO NETKO

ViyarPro #21 LED-koH®irypaTop y
ViyarPro. CTBopronTe Mebni 3
NiACBITKOK nerko!

= ~ @)
“\ ‘ 2 |
A LED-KOHO®IT'YPATOP
!

ViyarPro #1711

PO3CYBHI'

CUCTEMW

KOHCTRYKTOP EVPOBHN-M SAMOENEHD

ViyarPro #17.1 Po3cyBHi cucTeMu

Biakpuan OHNanH AKagemito no
HaBYaHHIO POOOTi 3 NPoAYKTamu 3
KOHCTPYIOBaHHA MmebniB

BuAp

(c) Cyaak Oner, CropiHKa 18



MEPEOPIEHTALIA KOHCTPYKTOPA MEB/1IB
3 B2C HA B2B

KoHcTpyktop R Viyarpro

-
-
OGpodxa DCMUOBMMAS

ORBEO

BCI OHOB/IEHHA
KOHCTPYKTOPA
VIYARPRO ¥
TENETPAM-KAHANI!

e
- LED Kosginyparon

ViyarPro — oHnauH-
KOHCTPYKTOp
BMPOGHUUMX
3aMOBJIEHDb
OdopMnsanTe 3aMOBNEHHA

camocTinHOo 24/7 i3 6yab-
AIKOI TOYKMU CBITY

. (c) Cypak Oner, CTopiHKa

BuAp
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MEPEOPIEHTALIA CEPBICY PO3POBKU MEB/1IB HA OUTSOURSE vl

BuAp

P IR IARANI R T P W RS T Rl W

Cepsic : :viyarbazar

Cepsic 3aMOBJIEHHS
Mebnis

CTBOpITb 32ABKY Ha
BUrOTOB/IEHHA Me6NIB —
BU6EpiTb CBOro MaucTpa
— OTPUMANTE HOBI Mebni
Ta HAaCONOMKYUTECH
3aTULLKOM!

(c) Cypak Oner, CTopiHKa 20



EKCMAHCIA HA PUHKWU €BPOINA -.

BuAp

(c) Cyaak Oner, CropiHKa 2 1



YAOCKOHANEHHA CUCTEMM 3BYTY BYAIBE/IbHOI BuSlp
NPOAYKLIT HA B2B PUHKY (na matepianax TOB «Bifip»)

kfﬁ:’%\"‘q ) ‘ ; Pe3ynbTaTu AOCHIAKEHHA MOXKYTb OyTM BuKopucTaHi TOB
. f . «Biflp» pna po3pobku cTpaTeriyHMx naAaHiB pPO3BUTKY, a
3anNponoHOBaHa mogenb 36yTy MOXe CTaTh NPUKNAA0OM AN
IHLWKWX YKPATHCbKMX KOMMaHiM y cermeHTi B2B.

BnpoBaa)KeHHA peKoMeHAauin cnpuatMme nigBULLEHHIO

edEKTUBHOCTI NPoAarKiB, 3MiLLHEHHIO KOHKYPEHTHMX NMO3uULin

Ta 3abe3neyeHHto cTanoro PO3BUTRY I'Ii,EI,I'IpMGMCTBa.

OAKYIO 3A YBATY

(c) Cyaak Oner, CropiHKa 2 2
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